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Meet Today’s Competition 
With Today’s Most kffective Profit-Creating Tools 


George S.May Management Cont: 
for Executives 


or STRY needs management con- What will May Management 


trols. through executive incentives. Controls do for you? 
more than it needs wage plans for direct 
and indirect labor. | They will point out the weakness 
* each department, and show just exa 


Phe George Ss. May Company has met where Management should concentrate. 


that need by providing the tools that ex- 9 They place every dollar of ¢ xp 
° 


ecutives must have to control expenses, under some Kev Man's Control. 


6 They will enable vor ri 4 
May management controls are the re- >. Ps a So rn 
structively. No longer will you hav: 


sult of fifteen years experience on the , : 
J I cS call a man in and ask, “What is the mat 

part of May engineers in helping 1.285 in Your Department?” 
manufacturing plants with their produc- o , 
{ They will pay your Departmental Hy 
tion problems. * more money only if they actually ea 
vl hi it: vou will not have to inerease salariv 

ay management ce ols are graphic Th; 

ly Management contr we grapa This plan enables each man to determine h 
charts designed for each department and own earnings in direct: comparison to. his 
key man from the president down. They accomplishments. 
automatically keep expenses in direct © They will reduce your scrap percent 
ede : 


proportion to plant activity. age because quality is one of the pr 


dominating elements. 

Under this plan, the burden for con- 1 ; 

: ; 6 vey will automatically reduce your 

trolling expenses is placed on these su- ). manufacturing expense when require- 

pervisors. The controls are effective ments go down, and will likewise hold ex 

because they are made a part of the earn- penses in restraint when production is in- 
creasing, 

7 They will heep your Key Men on the 


® alert for Cost Reduction possibilities at 


ings of these men. 


This plan pays key men extra money 
only when existing conditions are im- oil din 
proved and consequently the plan does $ They will promote harmony in your 
not become an added expense to opera- * Company, increase Executives” wages 


tions, and bring higher profits to the Stockholders 





WRITE OUR NEAREST OFFICE FOR MAY FACTS NO. 13 SHOWING AN IL’xt7” CONTROL CHARI 


GEORGE S. MAY COMPANY 


CHICAGO: 2600 North Shore Ave. NEW YORK: 122 E, 42nd St. 
SEATTLE: 747 Dexter Horton Bldg. HUGO, OKLA. : Box 43 
CANADA: George S. May, Ltd., 18 Toronto St., Toronto 
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gw Roosevelt had been 
ning last Tuesday figures in- 
he would have been re- 
lected. So the whole question is 
vhether tide now running against 
White House continues as rapid 
» next year as in the last. 


cate 


New York Still Democratic 
gaining of Assembly control in 
aw York pleases Republicans. Ic 
ws trend, may prevent legislative 
-vmander. But electoral votes are 
jecided by statewide pluralities and 
mocrats led Republicans in whole 
ce by about 360,000. However, 
is is a sharp drop from Lehman's 
900.000 in 1934, and well below 
osevelt’s 1932 plurality—594,996. 
Philadelphia Turns Back 
Philadelphia’s vote reveals similar 
Irve Republican nominee for 
vor polled about same percentage 
total as did Hoover in 1932. But 
asvivania went for Hoover in °32 
d went strongly Democratic in °34. 
sume type of recession in New Deal 
timent is indicated. 


Effect in Washington 
Demonstration that New Deal has 
lipped so sharply will weaken Roose- 
its control of Congress, result in 
ny Senators and Representatives 
figuring out vote on each bill from 

point of feeling back home, stop 
ince on Roosevelt to pull them 
rough next November. 


Commodity Control Sure 
Commodity exchange regulation, 
lways part of Roosevelt's reform 
gram, will be among first enact- 
ents of next Congress. Supervision 

probably be vested in expanded 
Grain Futures Administration under 
Agriculrure Department, not in SEC 
ich most traders would prefer. 


For a Better Budget 

Arguing for sounder, better- ~appear- 
ng budget statement in January is 
fact that only half of last April's 
44.880 millions for relief has been 
‘pent co make jobs. Work projects 
get just 51% of total fund; pro- 
longed direct relief has taken 23% 
ther purposes, 6%; administrative 


ong as farm belt sticks to AAA. 
and Ohio to point of repudiation, as it already had in New 
land on the showing of the Rhode Island election last July. 





Washington Bulletin 


\ ASHING TON (B) Business Week Staff C orres ponde nts )—N lew 
| has slipped from high peak of 1934 to below °32 level in New 
7 electoral votes are essential to Republican vic- 


It has tobogganned in New 





BUSINESS CATCHES ON 


Plant modernization loans 
are climbing. After 2 months 
of telling business that FHA 
loans, up to $50,000 per 
project, were available, total 
for loans over $2,000 stands 
at $5.5 millions. Of $54 
millions for all moderniza- 
tion loans in August and Sep- 
tember, industrial and com- 
mercial ones were 13.7%. 
ind this is conservative, for 
many loans under $2,000 for 
business purposes were not 
so classed. 











expenses, 2©7; Roosevelt is holding 
back 18;, approximately $866 mill- 
ions. This is a bulwark against need 
for continued direct relief mext year 
and an alternative source of funds if 
Supreme Court knocks out processing 
taxes. 


Private Financing Gets Call 

Private financing will continue to 
supply big utilities with money. Sev- 
eral important projects now secking 
3©> money from Rural Electrification 
Administration will shortly be with- 
drawn, and of $2,339,612 for 11 proj- 
ects only $6,100 goes to a_ utility. 
Administrator Cooke explains that 
pending utility projects are compli- 
cated, take time to digest. But he 
sees trend back to private financing. 


Wage Rise Jinxes NRA 

Trouble looms for Berry in his ef- 
fort to make case for NRA rejuvena- 
tion. Despite his request for labor 
union snooping, returns indicate that 
both hourly and weekly earnings, 
especially for unskilled workers, are 
higher so far this year than in com- 
parable period last year before 
Schechter decision. Improvement in 
weekly earnings is actually equal to 
the gain of 1934 over 1933, indicat- 
ing increased business activity, not 


NRA, was lifting force. 


Berry Has an Out 
Ace up Berry’s sleeve is improba- 
bility that 60 industries, each with 
two plans, one for capital and one for 
labor, can agree on any definite 


Whereupon Berry will repor 
to President that industry cannot dk 
so why not IMpose onc 


cour;©rse 
vise scheme 


Stepping on Corn 

Head-on collision between State 
Secretary Hull and corn growers is 
scheduled for early next session. To 
win larger share of alcohol market 
they want heavy excise tax on mo 
lasses, even on that used industrially 
Demands run smack into Cuban reci 
procity treaty, only one to which Hull 
is pointing with pride. 


Sumatran Starch Problem 

“Hot potato” act is helping cam 
paign to develop market for agri 
cultural products among such non 
food commodities as starch This 
will bring another fight to boost tariff 
or excise taxes. And Hull wants reci 
procity treaty with Netherlands 
whose Java and Sumatra colonies ars 
important starch producers 


Canadian Treaty Wind-up 

Reciprocity with Canada, defeated 
generation ago by ¢ hamp Clark's 
timation that United States would an 
nex Dominion, seems virtually suri 
as Mackenzie King, low tariff advo 
cate, and Cordell Hull, confirmed fre« 
trader, meet face to face. North 
western lumber interests are despon 
dent at prospect of treaty before 
Christmas. Some ticklish points 
notably, what to do about certain 
products of which Canada produces 
lictle and on which our “most favored 
nation” clause would result in Jap 
anese dumping—still embarrass nego 
tiations but should be removed 


That Utility Act Decision 

To register or not to register with 
the SEC is the burning utility question 
of the moment, with the legal dead 
line Dec. 1. Executives wavering b« 
tween complying and making an issuc 
of this first step in federal regulation 
were inclined toward the latter cours« 
this week when Judge Coleman in 
the Federal District Court in Balti 
more declared the Uility Act invalid 
on + counts. 


New Deal Exodus? 

George Peek, relegated to sidelines 
after his unsuccessful effort to de 
velop foreign trade by barter, may 
follow Hugh Johnson, another Ba- 
ruch lieutenant, out into the cold 
This wouldn't change the existing sit- 
uation much if he kept quiet but it 
might be highly embarrassing to the 
New Deal if he became as vocal as 
the ex-cavalry officer. Anti-Tugwell 
career men in food and drug regula- 
tion are privately threatening to {!- 
low same course. 
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Short Stories of 


BIG SUCCESSES 


won by wise advertisers in the past five years of depression 


S an American institution, the Success Story 
A has suffered eclipse in recent years. And the 
pleasant pastime known as “pointing with pride” 
has likewise acquired the stigma of bad taste. 

Nevertheless, at the risk of seeming immodest, 
we are impelled to relate the experiences of cer- 
tain clients of Lord & Thomas in the last five 
years of depression. 

Because those experiences are important to 
other advertisers. 

Because they show the way to advertising that 
functions profitably and effectively, even in time 
of stress. 

Because they prove that true salesmanship-in- 
print most surely finds the answers to the selling 
problems of today. 

Here then, are a few of these many experiences: 


Proof of the Pudding 


In one case, an advertiser has paid a ten-year ad- 
vertising bill, running into millions of dollars 
annually, entirely out of increased profits. While 
doing this, his company’s earnings were enlarged 
by an even greater amount, purely and simply 
through salesmanship-in-print applied to a single 
product. 
* * * 

Another—a food product. One of the oldest in 
America. So well intrenched, so familiar to all, 
that one might say advertising could do little 
more than sustain volume. Yet new salesmanship- 
in-print of compelling interest increased its sale 
more than 35% in the past year. And in one 
stroke, solved a host of vexing problems of pri- 
vate brand competition. 


* * * 


inother—a drug product. One year ago it was 
going back. In fact, a business consultant advised 
discontinuing the operation entirely. Today, it is 


making money. It is intrenched with co; 
And enjoys the preference of the best o 
drug distribution. The whole differenc: 
type of salesmanship-in-print. 

a 


Another—a packaged product. Last No 

this brand was starting from scratch. Tly 
facturer dreamed of a nation-wide deman 
geared up manufacturing to supply it. His 
tising began a few days before Christmas. WV it}; 
five months, sales on this one item alone { 
ceeded $2,000,000.00 a month. In its indu 

is the outstanding example of demand ce: 
by advertising. 


All in the ““REASON-WHY” 


These are the rewards of salesmanship-in-): 
Advertising that gives, in an interestin; 
REASONS-WHY it is in the consumer's interes 
to buy what you have to sell. 

A product does not have to be new to 
new advertising ideas. 

Men with feel for ideas that sell, often 
great advertising success out of seemingly barren 
ground. 

Check your advertising for its value as ; 
manship-in-print. Perhaps your great RE \s()\- 
WHY has never been told. Some of our greatest 
successes are made with products in which others 
fail to find a winning idea. 

Advertising success, like all commercia! 
cess, depends on getting big men behind you. ||» 
whole question centers on :vho can sell th 
for the money. 

In answer to that question— 

There are more success stories in Lord! & 
Thomas today than ever before in our his! 
And that covers a lot of ground. In the pa-' 
years of depression alone we have invested in 
vertising for our clients $180,000,000.00. 


LORD & THOMAS : advertising 


There are Lord & Thomas offices in New York; Chicago; Los Angeles; San Francisco; Toronto; Paris; Lo 
Each office is a complete advertising agency, self-contained; collaborating with other Lord & Thomas offices to the clien(’s intere# 
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WEEKLY INDEX OF BUSINESS ACTIVITY 
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BUSINESS WEEK INDEX . 
PRODUCTION 
* Steel Ingot Operation (% of capacity) 
* Building Contracts (F. W. Dodge, daily av’ge, thousands, 4-week basis) 


* Bituminous Coal (daily average, 1,000 tons) 
* Electric Power (millions K.W.H.) 


TRADE 


Total Carloadings (daily average 1,000 cars) 
*® Miscellaneous and L.C.L. Carloadings (daily average 1,000 cars). 
*% Check Payments (outside N. Y. City, millions) 
% Money in Circulation (daily average, millions) 


PRICES (Average for the Week) 
Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 
Iron and Steel (STEEL, composite, ton) 
Copper (electrolytic, Connecticut Valley basis, Ib.)§ 
All Commodities (Fisher's Index, 1926 = 100) 


FINANCE 
Federal Reserve Credit Outstanding (daily average, millions) 
Loans and Investments, Federal Reserve rep’t’g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 
Security Loans, Federal Reserve reporting member banks (millions) 
Brokers’ Loans, Federal Reserve reporting member banks (millions) 
Stock Prices (average 100 stocks, Herald Tribune) aero 
Bond Prices (Dow, Jones, average 40 bonds) 
Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 
Business Failures (Dun and Bradstreet, number) 


% Factor in Business Week Index * Preliminary * Revised 
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2 1932-34 average 
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$2,479 
$19,027 
$4,536 
2,889 
$923 
$109.67 
$96.30 
55% 
i% 
239 


Preceding 
Week 


67.1 


51.9 
$7,390 
1,344 
1,896 


122 

77 
$3,914 
$5,699 


$1.14 
11.32¢ 
$32.85 
9.250¢ 
85.3 


$2,478 
$18,981 
$4,535 
$2,918 
$948 
$109.21 
$96.22 

i% 

1% 
242 


§ New series. 


Year 
Ago 
57.5 


26.3 
$5,133 
1,195 
1,669 


104 

68 
$3,197 
$5,470 


$.99 
12.34¢ 
$32.13 
9.000¢ 
78.7 


$2,457 
$17,837 
$4,756 
$3,051 
$846 
$96.28 


a 


Average 
1930-34 
64.2 


$2,089 


{$17,188 


1$4,987 
1$3,480 
{$728 
$104.25 
$86.76 
1.5% 
2.2% 
419 





This Weekly Index of Business Activity is covered by the general copyright on the 
mtents of Business Week and may not be reproduced without special permission 
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he Business Outlook 


THERE is little significance in the slight slackening of the business 
ce last W eek. Steel activity receded a full point, but the outlook 
nace las ) 


of the next few months continues most favorable. 

’ . 

probably passed their fall peak and are now headed downward 
‘il January, but with a good margin above 1934. Check trans- 


nave 


Carloadings 


ions declined from the preceding week's high point. 
But soft coal production holds at the level of 8 million tons a 


eek, and yet industrial coal 
socks are shrinking under the ac- 
rating demands of business 


recovery. Public works contracts 


ye appearing in more substan- 


‘ial volume, and other branches 
of the construction industry con- 


Weather Hurts and Helps 
‘eather conditions left their mark 
retail trade last week, slowing 
sales in the East, where un- 
ily warm weather prevailed, but 
laing the movement of winter 
, from the Central states to the 
where temperatures dropped to 
freezing point. Judging from 
ing reports of wholesalers cater- 
the gift trade, Christmas buying 
s year is expected to run substan- 
ahead of last year. Employees 
incial centers look forward to 
generous bonus payments this 
r than last, in view of the better 
ties volume. Stock prices pene- 
wd the 1926 average this week for 
rst ume in 4 years. 


Auto Orders Pile Up 

Motor manufacturers are well 
pleased with the reception accorded 
thir 1936 models at the national 
Despite efforts to supply deal- 
es well in advance of show dates, 
orders have frequently run ahead of 
production siieaililen. Operations are 
being stepped up each week. If the 
November output reaches the ex- 
pected total of 300,000 cars, Decem- 
ber will probably see an even better 
total. In fact, Detroit thinks it can 
ufely count on assembling no less 
than 300,000 cars a month from now 
until next June. Reports that motor 
sales in October, - caw naturally 
below those of September, were the 
best for any Seidbae back to 1930, 
convince producers that a tremendous 
market lies ahead. 


shows 


Motors Buy Tools for °37 

In line with Business Week's stress 
on the 1937 motor market comes the 
teport that equipment orders for 1937 
production have already been placed 
among machine tool plants, with de- 
livery scheduled to begin in the 
pring of 1936. This unprecedented 
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G. MoS $60 MILLIONS 


fs a further contribution 
to the general effort to stabi- 
lize automobile employment 
through the November intro- 
duction of new models, Gen- 
eral Motors has appropriated 
$60 millions to permit inven- 
tory accumulation in the 
duller selling months. Sup- 
plementing the $50-million 
plant expansion program of 
July, these funds will help 
iron out the peaks and valleys 
in jobs and pay-checks not 
only in the motor industry, 
but also in steel, tire, glass, 
and motor accessory plants, 











foresight on the part of the motor in- 
dustry has left machine builders 
speechless. The move indicates the 
lengths to which the industry is pre- 
pared to go to insure smooth produc- 
tion schedules for the all-important 
1937 market, both from the mechani- 
cal and the labor angles. It may also 
incicate the trend of a leading indus- 
try to increase mechanization and thus 
reduce payrolls subject to tax under 
the new security legislation. 


Steel Prices Pointed Up 

This week’s rise in semi-finished 
steel prices by an important U. S. 
Sceel Corp. subsidiary followed the 
general increase in pig iron prices last 
month. It would be no surprise to 
find finished prices also headed up- 
ward shortly, though consumers will 
no doubt have ample time to cover 
requirements for some period ahead. 
Presumably the advance indicates that 
some readjustment of wages may be 
tolerated. 


Large Steel Orders Expected 

This week’s slight recession in the 
steel operating rate did not dismay 
the industry. Threats of price in- 
creases will drive in considerable busi- 
ness. Heavy motor volume seems 
assured for several months. Demand 
for construction steel is on the up- 
ward grade. So is railroad buying. 
Southern Pacific contemplates 2 $1.6- 
million air-conditioning program for 
1936. The Pennsylvania will resume 


its electrification and add 
100 equipment 
building project, mentioned last week 
Tin plate mills are increasing their 
activity. October pig iron production 
ran nearly 8°; ahead of the Septem 
ber daily rate, forecasting a good gain 
for steel. 
were in operation on Nov. 1 than a 
month earlier 


program, 
locomotiy cs to its 


Twelve more blast furnaces 


Electrical Goods in Demand 

That recovery in durable goods Is 
established on firm ground is evident 
from the new 
leading electrical goods manufacturers 


orders received by 78 
In the quarter just closed, new business 
reached the highest third-quarter vol 
ume since 1930, and was 41¢ 
than last vear. 
months totaled 
24) better than the same months of 
1934, and more than for entire 
year of either 1933 or 1932 


¢ Rreater 
Orders for the first 9 
over $398 millions, 


, 
tii 


Oil-Burners’ Rise Amazing 

In the same quarter, the oil-burnet 
industry did 
September's new 
and shipments of 31,311, left chartists 
totally unprepared for the 
bulge. Curves had to be 
beyond chart margins to accommo 
date the nearly 100° 
above a year ago. ’ 
deeply into stocks to fill orders. 


a prodigious business 
orders of 434,385. 
sudden 
extended 


increase of 
Manufacturers cut 


f 


Construction Has Sharp Rise 

October construction in the 47 
states covered by F. W.. Dodge crossed 
the $200-millions-a-month mark for 
the first time December, 19334 
All three divisions hit new highs for 
1935. Residential with $55.1 mil 
lions exceeded September by 32°; 
last year by 110°;, non-residential 
with $59.4 millions boasts margins of 
20% and 36%; public works and 
utilities with $86.3 millions stands 
130, above September, 32° above 
October, 1934. 


since 


Shoes in Seasonal Decline 

Shoe production apparently arrived 
at its customary peak in August, and 
is now in a period of decline that 
will last to the end of the year. The 
output for the first 9 months runs less 
than 1$©% ahead of 1934. Price in- 
creases have been announced by sev- 
eral leading producers. 


Dividends Best in 4 Years 

October dividend declarations were 
the highest for the months in 4 years. 
Some 534 extra dividends have been 
posted in the first 10 months this yeat 
compared with 402 last year. The 
principal gains last month compared 
with a year ago occurred in motor 
copper, food and packing, motor 
equipment, steel, tobacco 

















Why It Paid 
This Company to Buy 


Dependability is diffi- 
cult to include in spe- 
cifications, but easy to 
get if you insist on 
General Electric equip- 
ment. 


G-E Apparatus 


OR the past twenty years, a pr 

Massachusetts textile manufacturer h, 
4000 G-E motors in its weave s| 
motors have operated an average of 
a week, 50 weeks a year, for each of ¢ 
years, and are continuing this recor 
measure of their reliability, the reco: 
that less than 5 cents per motor per 


spent for repairs. 


Such availability of equipment helps 
continuous profitable operation, year atter } 
Such reliability is the best assurance 
unnecessary interruptions to production— 
Outages that may cost from hundreds 


hundreds of thousands of dollars a year. 


For over 40 years, General Electric has | 

assisting an éncreasing number of purchasers 
obtain continued satisfactory service and prot 
able results from their investments in electric 


equipment. General Electric Compan) 
Schenectady, N. Y. 


GENERAL @ ELECTRIC 
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Farmer Grows Bumper Wallet 


His cash buying-power this year increases $400 millions; 


7 


he buys industrial products and cleans up his debt. 


Continued gains for 2 or 3 years are predicted. 


pointed 
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Now—a Long Look Ahead 
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ear and some § 
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why farm welfare should not 


1¢ to improve in the wake of pre- 


ay aa by 

d advances in industrial activity PREVIEW OF PREVIEW —Even before the auto shows opened, Chicago had a 
a glimpse of the new models, in a brief preview at the Merchandise Mart. News 
reel men were on hand, and in authentic Hollywood style the glistening cars 
were filmed. The low-swung, front-drive Cord with novel radiator treatment fea 
tures disappearing headlights that pop out of fenders with the touch of a butte: 


if” ts a warning that goes right 


AAA's alley. In effect it is being 


that a tight rein must be kept 
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sell it in the markets or feed it to 
stock. 

By this device, according to Wallace, 
stability of crop income is achieved. 
The way for its introduction was pre 
pared by the AAA amendment, passed 
by the last Congress, permitting benefit 
payments in kind. Now, with the an 
nouncement of a corn loan of 45¢ 
per bu. last week, the first actual storing 


up may begin after Dec. 1 


AAA’s Legal Chances 


Brighter than NRA’s, according to 
authorities. Supreme Court to 
hear arguments Dec. 9. 


THE farmers’ friend, AAA, is on the 
spot legally, with arguments before the 
Supreme Court the important 
Hoosac Mills test case scheduled to 
start Dec. 9. But its demise is no longer 
the foregone conclusion it con 
sidered to be a few months back. 
Constitutional authorities who have 
dug into a few of those thousand or 


on 


was 


more processing-tax decisions by lower 


courts are now wondering if some of 
the judges were not unduly impressed 
by the Supreme Court's NRA ruling 

Radical differences are found between 
NRA and AAA at two major points 
where NRA fell down constitutionally 

federal regulation of intrastate com- 
and undue delegation of Con- 
gressional authority to the executive 
Agriculture isn’t commerce, and AAA 
isn't regulation, some lawyers are point- 
ing out. Probably neither the states nor 
the federal government has authority 
to control agriculture. Instead of try- 
ing it, AAA merely bribes farmers into 
self-control through benefit payments. 

Government lawyers seem confident 
that the Agricultural Act set up ade- 
quate standards to guide the President 
and Secretary Wallace in using their 
power of providing the ‘‘parity’’ in- 
come objective. While possibly vague, 
these standards are thought to be no 
vaguer than those in several acts that 
have been upheld by the Supreme Court. 

Taxes Weakest Point 

Processing taxes unquestionably per- 
mit controls, but, not being prohibi- 
tively high, they also raise revenues, 
and so cannot be thrown out on the 
basis of the child labor tax decision. 
Only the Bankhead cotton, Kerr-Smith 
tobacco, and Warren potato taxes are 
directly regulatory, and they are sepa- 
rate issues, outside of AAA. 

The weakest point of AAA constitu- 
tionally is thought to be the segrega- 
tion of the processing taxes for a 
specific purpose, and this could prob- 
ably be cured by simply throwing the 
taxes into the general funds of the 
Treasury and paying the benefits from 
that source. 


merce, 
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Motor Price Trend—Under $1,000 








Willys Standard Four 
Willys De Luxe Four 
Chevrolet Standard 6 
Ford Standard V-8 
Plymouth 6 ... 

Ford De Luxe a. 
Chevrolet Master De Luxe 
Plymouth De Luxe 6 .... 
Lafayette 6 - 
Pontiac Master 6 

Dodge 6 

Nash 400 

Nash 400 De Luxe 
Pontiac De Luxe 6 . 
Hudson Custom 6 
Oldsmobile 6 

Auburn 6 

DeSoto Airstream 6 .. 
Pontiac De Luxe 8 

Reo Flying Cloud Standard 6 
Hudson De Luxe 8 
Hupmobile Special 6 
Chrysler 6 

Buick Special 8* 

Nash Ambassador 8* 

Reo Flying Cloud De Luxe 6 
Hupmobile Custom 6 
Oldsmobile 8 

Hudson Custom 8 


*This year with trunk as standard equipment. 


Com 
1936 


$425.00 
450.00 
575.00 
580.00 
590.00 
625.00 











MASS MARKET CARS—Here’s 


Listed above are show prices (f.o.b. 


such models lining up below the $1,000 line. 


how they 
Detroit) on 


came down to the New 
4-door sedans of 
Comparisons with 1935 | 


comparable 1935 models are on the market indicate the trend. 


Berry Beckons 


But business groups are cold to 
NRA coordinator’s bid; treatment 
of tobacco industry looks ominous 
to those invited to conference. 
EVENTS at last week’s-first official NRA 
hearing under the amended act, and 
recent activities of the Federal Trade 
Commission, provide business leaders 
with straws that show how the govern- 
mental wind may blow in the much- 
advertised conference of industry that 
George L. Berry, Coordinator for In- 
dustrial Cooperation, now has scheduled 
for Dec. 9. 

The wholesale tobacco industry, rep- 
resented by the National Association of 
Tobacco Distributors, asked NRA to 
approve its trade practice agreement, 
already approved by the Federal Trade 
Commission (BW—Sep7'35). Howell 
Cheney, representing the NRA Indus- 
trial Advisory Board, favored approval, 
but A. Howard Myers, of the NRA 
Labor Advisory Board, opposed it. 

The labor provisions of the agree- 
ment were good, he said, but under the 
present law they can’t be enforced, and 
so the agreement would be “nothing 
more than a smoke screen” for the dis- 
tributors, who, he indicated, merely 
wanted a free hand in trade practices. 

Thus, while the distributors are in 
the good graces of the FTC, they have 


failed to win the necessary 

the NRA. Their plight 

forecast of what may hap 

candle and specialty paper 

dustries, whose trade pract 

ments and voluntary codes 
Auto Dealers Rebuffed 

Meanwhile, over at FT‘ 
automobile dealers sought 
an agreement incorporating 
inal NRA code provisions 
ing and sales practices. But 
mission turned thumbs 
ground that 4 of the 6 pro; 
embodied illegal price-fixing 

There are promises of fi 
the Dec. 9 conference. On t 
answers received, the Berry 
is scoring 73% acceptances 
fusals, and 23% on-the-fenc 
National Manufacturers Asso 
its Dec. 4 and 5 convention 
the expected NRA revival 
fusal of such important grou; 
automobile, boot and shoe, 
manufacturers to support the « 
is disturbing the sponsors. 

All hopes that the government w 
use the conference for purpos 5 
by business, rather than to gat 
munition for popular appeal, ar¢ 
ing now that the NRA’s Division 
Review has started to X-ray 
manufacturers, and the Consume: 
sion has begun to investigate 
industry. 


dow 
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Cars— 
and Customers 


The public is in a buying mood. At 
the New York automobile show (right) 
the crowds studied safety (General Mo- 
tors’ testboard for speedometers, cen- 
ter) and smartness (Studebaker’s Pres- 
ident instrument panel, below, right, 
which was designed by Miss Helen 
Dryden). As at other shows now on in 
full swing throughout America, the 
visitors crowded about the new cars 
(Lincoln-Zephyr, at bottom, right) and 
backed up their approval 

with early orders. Mean- 

while, out in Detroit and 

other motor-making cities, 

big machines, like the 4}- 

story body-stamping press 

below, were running full 

time, turning out new 

models to meet the new 

demand. 
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that the slice ot total 


Tires Battle on Narrower Front iticpenent deuce 


73.3% in 1929 to 57.1% 
the slice taken by mail or 


Dealers slash prices, manufacturer widens distribution 20.4 chain store outler. 
—and, all the time, production improvements are cut- nd tire company chains 


from 18.7% in 1929 to 1 


ting down replacements, but more retailers are scram-  pyoyever car man 


bling for what’s left. 


ABNORMALLY deep price cuts in some 
important trading territories, price slash- 
ing in bids for big replacement ac- 
counts, a lot of small-town sniping, and 
a new distributing plan by one of the 
“Big-4” tire makers: these add to the 
problems of tire makers as the 1935 
replacement buying season is cut short 
by early automobile shows and earlier 
cold weather. 

In large cities, particularly Chicago 
and New York, big replacement buyers 
are discovering that the manufacturer's 
list price schedule, intended to suggest 
retail prices, to dealers, frequently 
serves merely as a springboard for a 
dive deep enough to get the order. 
Some quotations carry a string of 4, 5, 
or 6 extra 10's in discounts. Bolder 
dealers don't even bother to go through 
those motions, but simply say “I'll give 
you" 40% or 50%, or sometimes 60%, 
off the list and let it go at that. In the 
Cleveland area Sears, Roebuck has just 
decided to buck this type of competition 
by giving 25% off its tire price list. 

Manufacturers blame most of the deep 
price cuts to distress stocks, swapping 
dealers and car agents, unscrupulous 
retailers who use their credit to get big 
stocks which they unload at any old price 
when they need money and until they 
are caught. 

All Kinds of Bait 

However, price cuts are the order of 
the day right now in most towns and 
cities where more than one dealer is 
trying to exist or where competition 
from mail-order houses and oil stations is 
a serious factor. The variety of so-called 
special, combination, bait, or outright 
cut-price offers appears to be limited 
only by the ingenuity of individual 
efforts to think up a new one. Free 
tubes, large “allowances,” two tires for 
the price of one-and-a-half, or even for 
the price of one, and free gadgets with 
a set of 4 tires are among the attractions 
noticed by a Business Week editor last 
week on a scouting trip which took him 
through 6 cities. 

In most cases manufacturers are help 
less to remedy the situation. Some con- 
sider it no more than a seasonal flare-up 
that will die down as the cut-price 
dealers reach the end of their financial 
rope. Others who have been watching 
the trend in the tire business and realize 
that replacement business is ‘‘not what 
it used to be’’ fear that these destructive 
price wars simply serve to push more of 
the independent dealers out of business 
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were once a small factor 
ment tire business have 

and lay more of the sales in the laps of practice of making spare t 
the mail-order and oil station chains. new-car equipment and 

These others quote some astonishing of the 1935 replacement 
figures recently released by P. W. Litch- companies increased their t 
field, president of Goodyear Tire & Rub- a tiny sliver in 1929 to | 
ber Co., revealing that, due to the im- Stores operated by tire n 
provement in tires and tubes, renewal practically doubled their 
tire sales dropped from 8 tires per car 4.5% of total in 1929 to 8 
per year in 1915 to only 2 in 1928 and Firestone Triples Se: 
statistically just over one in 1934. (That With the effectiveness of j 
tire improvement is really responsible retailers waning and sales 
for much of this shrinkage is easily de- various types of controlled 
ducible from the American Petroleum makers are wondering just | 
Institute's showing that annual gasoline distributing policy of the | 
consumption per car rose from 525 gal. & Rubber Co. will affect t! 
in 1918 to 672 gal. in 1934 despite fuel- Whereas formerly Firest 
saving improvements in car design— all its dealer business thro 
evidence that there has been a constant odd branch and district off 
increase in mileage demand on tires.) it tripled its distributing 

Mr. Litchfield also points out that, dealer business in one fell 
while the total renewal market dropped tablishing such service at t 
from 45.7 million casings in 1929 to wholly-owned Firestone o 
29.5 million in 1935, the number of dot the country and includ 
outlets selling tires increased from tions in most of the imp 
75,000 to 185,000, mostly because of Salesmen now make their 
mail-order and oil chains entering the at the one-stop stations 
field, thereby cutting the available their territory and shipmer 
market” per outlet from 610 tires per from there. 
year in 1929 to 160 in 1935. He shows Dealers located where 


BRITAIN FOUND A KEY—America, like Britain, ought to try large-- 
cost housing for recovery, suggests H. Gordon Selfridge, famous London mer 
who recently was the guest of prominent American department store |! 
testimonial luncheon. Left to right: Samuel W. Reyburn, president of 4 
Dry Goods Corp.; Mr. Selfridge; William L. Nevin, president of Jo! 
maker; Mrs. H. Odlum, president of Bonwit Teller. 
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WOUSING’S BIG PUSH IS ON 


™~ 


every part of the country. 


nade effective say that they are 

ng more frequent calls and more 
tive cooperation from Firestone 
while goods they order are 

{ within a few hours or, in any 

lays sooner than when shipments 

be made from the nearest ware- 
Some dealers suggest that this pian is 
ther weapon in the Firestone battle 
guinst private-brand tire competition. 


, 


Wide World 


As the construction and modernization campaign 
. under way, members of the Administration and of the Manufacturers Housing 
lay Council examine a seale model of one of the exhibits which will be shown 
Left to right: Marshall 
- K. E. Moore, Johns-Manville Corp.; Peter Grimm, the Administration’s No. | 

man: Russell G. Creviston, Crane Co.; Henry 


Adams, American Radiator 


4. Guthrie, FHA. 


They point out that Mr. Firestone has 
consistently championed the indepen- 
dent dealer and opposed the invasion of 
their field by powerful private brands, 
refusing to manufacture his own tires 
under other than his own name. They 
argue that his new policy should 
strengthen the effectiveness of Firestone 
competition through dealers because of 
the closer cooperation provided with 
the salesmen and stock department. 


Oil Price Rebound 


California companies raise quotations on crude petro- 
leum when a 50% cut meets unexpected opposition. 


NHEN a price cut turns and bites the 
tter-—that’s news. Something of the 
t has happened in California where 

drastic reduction in crude oil quota- 

7 ons (BW’—Sep7’35) has been as dras- 

ally restored. The raise already has 

ested production and it remains to be 

en whether the new figures can stand. 

‘any rate, here is another indication 

it @ genuine upsurge in commodity 

‘mand is curing the old, wide-open 
unerability of markets. 

standard Oil of California began the 

| “u's in late August. From the former 

a ‘RA peg of $1 a bbl., 27-gravity crude 
slashed to 50¢. Union Oil Co. led 

Price return which put 27-gravity 

ed © 31.05 a bbl. or S¢ higher than it 

S before the cut. There follows 
inge talk in the Mid-Continent. It 
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suggests that this field might get away 
with a price boost. 

Developments in California show that 
the market there was better than its 
statistics. Producers held off when the 
cuts went in and stored for a rise. It 
was said that premiums were being 
paid for desirable grades. Apparently 
California's huge production (around 
670,000 bbl. daily) was closer in line 
with coast consumption than folks 
thought. 

The over-all petroleum picture is 
promising. Crude stocks dropped 214 
million bbl. in 5 months to stand at 301 
million bbl. on Oct. 26. This is within 
hitting distance of the 1926 low. Gaso- 
line in storage also is down. On Oct 
26 gas stocks were 514 million bbl., a 
decline of over 24 million from Oct. 1 


Imports are lower and exports are uj 
(all this war talk is a help). Instead of 
the annual Labor Day nose-dive in gaso 
line prices, retail quotations for Septen 













ber declined only from an average of 
13.89¢ to 13.50¢ per gal., not counting 
taxes. Good touring weather was on 
reason. Sporadic dog-fights in the over 


multiplication of outlets prevent any 


broad rise in gasoline prices which o 


companies insist must follow bett 
quotations for crude 


Good 





generally leaves the 
distrustful of the future becaus: 


there is no effective 


news 







dustry 
national agency to 






keep production in step with demand 













Oil men aren't saying this very loud 
they are afraid Secretary Ickes might 
hear 


Dummy Divvy 
Department of Agriculture charges 


packers paid commission to 
“broker” who worked for A. & P. 







CHARGING that the Great Atlantic & 
Pacific Tea Co. garnered commissions 
that were in violation of the Packers 





























and Stockyards Act, the Department of 
Agriculture last week cited the company 
and several packers, and set a hearing 
for Dec. 2 

Prior to and since January 1, 
according to the complaint, the A. & P 
had one of its employees, C. J. Noell 
represent himself as an independent” 
broker of meats and meat products, col 
lecting from 1% to 3% 
sales made to the chain and to its com 
petitors, and transmitting all these con 
missions to the chain after deducting | 
salary and office expenses 

The complaint charges that the pack 
ers knew Noell was merely a 
and yet they paid him a commission 
thus giving A. & P. an unfair advantage 

The packers are the Wilmington Pro 
vision Co., Albany Packing Co., Boston 
Sausage & Provision Co., Arnurius, 
Dunn & Co. of Hartford, Ralph & Paul 
Adams, Inc., of Bridgeville, Del., and 
Essem Packing Co. of Lawrence, Mass 

The A. & P. declares that, not being 
a packer, thus it cannot be involved in 
any violation of the Packers Act 

Dummy Concerns Blamed 

Dummy brokerage concerns and brok 
erage companies owned or controlled by 
mass buyers have been a cause of strife 
in the food industry for many years, 
especially since independent retailers be 
gan to blame many of their troubles on 
the extra allowances and 
that chains were able to get out of sup- 
pliers by various means 

As the present case only involves an 
individual broker, it will not settle the 
question that arises when distributors 
own stock in brokerage concerns and so 
can collect through indirect channels 


193. 


commission on 


dummy 


commissions 





Fair Trade Test (West) 


California Supreme Court decision in Max Factor’s suit 
against druggist is awaited as of national significance, a 


precedent for other courts. 


SEVEN men, the Supreme Court of Cali- 
fornia, will soon decide a quesfion 
which is of vital importance to manu- 
facturers, distributors, retailers, and ad- 
vertising men throughout the country. 

The specific question is whether 
Clarence G. Kunsman, Beverly Hills 
cut-rate druggist, can keep on selling 
Max Factor’s theatrical makeup, lip- 
stick, rouge and other cosmetics to Hol- 
lywood movie stars at prices below those 
set by Factor in fair-trade, price-control 
contracts with other retailers. 

Significance: California pioneered in 
fair-trade acts. In no state has the 
highest court yet decided whether such 
an act is constitutional. The California 
Supreme Court decision is expected to 
influence the decisions in the courts of 
other states. 

The California fair trade act of 1931 
permitted a manufacturer to set by con- 
tract the lowest price at which retailers 
might sell his goods. But it was soon 
found that many retailers, 
sign, continued to cut prices of articles 
on which others had agreed to main- 
tain a certain minimum price The 
answer to that was an amendment, in 
1933, which binds all retailers to con- 
tract prices in these words: 

Wilfully and knowingly advertising, 
offering for sale, or selling any com- 
modity at less than price stipulated in 
any contract entered into whether 
the person so advertising, offering for 


refusing to 


sale, or selling is or is not a party to 
such contract, is unfair competition and 
is actionable at suit of any person dam 
aged thereby.” Thus non-signers were 
prevented from making contracts void 
at least that was the intent of the amend- 
ment 
Test Case Launched 

The first legal test of the amendment 
took place in Los Angeles County, 
where Max Factor, Inc., brought suit 
against Clarence G. Kunsman on the 
grounds that he had persisted in selling 
Factor products at prices below those 
set in contracts with other retailers; 
Kunsman himself had signed no Factor 
contract 

Judge Emmet H. Wilson pronounced 
the amendment unconstitutional, and 
refused to an injunction against 
Kunsman. The judge ruled that the 
right of a person, under the federal 
constitution, to be protected against de- 
privation of property without due pro- 
cess of law, includes the right not only 
to own but to sell his property on any 
terms he sees fit 


Issuc 


Following the decision, the Califor- 
nia Fair Trade Federation was formed 
to press the appeal to the state Supreme 
Court. Hearings were held in Septem 
ber, and the decision 1s expected before 
the first of the year. 

In the past few weeks several notable 
lower court decisions have helped re- 
affirm California drug interests’ faith in 
the potency and legality of their fair 
trade law. In cases brought by the 
Emerson Drug Co. and Weco Products 
Co. (the Western Co.’s California dis- 


Fair Trade Test 


tributing agency) ag 
stein, San Francisco s 
the court denied the 
that the transactions 
character and that 
fornia had no jurisdi 
The Weco Product 
chalked up two 
sions in its fight to 
its Dr. West's toothb 
ing orders were issuc 
set Cut Rate Drug Co 
and Eastern Drug Co 
The latter case is report 
one on record in which 
for violation of the fair 
awarded the plaintiff 
At the time the act 
only 3 manufacturers » 
California under the 
Since then almost 30( 
adopted it 


(East) 


Coty, Inc., price maintenance exponent, files fair trade 
law suit against Hearn’s, low price champion, and a big 
case starts up toward the Supreme Court. 


PENDING the California Supreme Court 
decision in the epochal Max Factor- 
Kunsman case, fair trade law enthusi- 
asts are focusing their attention on 2 sig- 
nificant court fights over the legality of 
the New York law. 

A week ago they drew first blood 
when Justice Philip A. Brennan in a 
Brooklyn court upheld the law in grant- 
ing Cooper & Cooper, local razor blade 
manufacturers, an injunction against 
Samuel Angert, Brooklyn druggist 
Angert was charged with having sold 
the Cooper blades at 14¢ instead of the 
minimum contract price of 25¢. 

Jubilation over this victory was, how- 
ever, somewhat tempered by concern 
over a case just filed which threatens to 
be the most important test that the state 
price maintenance machinery has yet had 
to face. Important, principally, because 
it involves antagonists of considerable 
proportions. When Coty, Inc., and 
Hearn’s department store decide to lock 
legal horns onlookers get set for that 
fight to a federal Supreme Court finish 
which has long been in the cards but 
which the fair trade law contingent has 
hoped to avert as long as possible. This 
is the first case in which a manufacturer 


has challenged a big department store 


rather than some druggist. 

Point at issue in the Coty-Hearn case 
is the same critical one under fire in 
both the California and Brooklyn cases: 
“Can the contract prices be made bind- 
ing On non-signers ?”’ 

Coty’s suit, directed by Olvany, Eisner 
& Donnelly, rests on these arguments: 


State | 


The right of a 
clare an economic poli 


peatedly upheld by the 
case the economic policy 
elimination of price-cutt 
of vertical price mainten 
(manufacturer-deales 
than outright 
(agreements between 1 
tailer and wholesaler). H 
of conspiracy involved. § 
policy cannot be effect 
fornia discovered 
turer has the right to ent 
mum price on all retailers 
are apprised of that pricc 
Common Law Right 
This right, it is contended, fi 
the common law principle 
unfair competition which t 
enunciated in the very fr 
law. It flows also from 
law principle which prot 
tortious interference with 
tracts by third persons 
particularly true when the t 
and deliberate. 
Finally, Coty contends 
property right in its goo 
they are in the channels ot 
the invalidation of its rig 
its Minimum prices on signers and! 
signers alike would be 
depriving it of a property right 
Hearn’s, which has already 
through its counsel, Jay Leo Rothsc 
that it will fight the case up to th 


relies on ¥ 


preme Court if necessary, r¢ 


it considers to be the clear 


horizont 


—unless t 
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FITHER luck nor ac- 

cident could account 

- the fact that for the 

st twelve years more 

as have been hauled on 

9 oodyear Truck Tires 
han on any other kind. 

Wears of research, exper- 

rent and practical ex- 

erience won this domi- 

nant position for Good- 

ear. Constant vigilance 
bnd unfailing perform- 
nceofthe product holds it. 

Pictured below are vari- 
us types of Goodyear 
Tires for commercial vehi- 
des. Each is built to do a 
specific job better, longer, 
more economically than 
any other tire made. 

Do you haul freight in 
trailer trains in fast inter- 
city service? Are you 
the neighborhood grocer 
whose delivery truck 
never gets more than a 










trade 


a big 






few blocks from your 
store? ... If you run a 
truck in any business you 
are interested in long, 
dependable, economical 
service. And there is a 
Goodyear Truck Tire 
built to give you that serv- 
ice on your truck. For that 
tire you pay no premium. 
For fast highway ex- 
press where heat radiation 
and maximum non-skid 
protection is important— 
the full All-Weather. For 
long life, combined with 
traction, in normal trugk_ 
—e 

cabins a z 


; a i 













or Toy Truck or 20-Ton Trailer or Any 
Vehicle Between . . . Goodyear Builds 
The Right Tire 


..« Size, Type and Price 


operation—the Type H All- 
Weather. For trucks that 
operate mostly off the road 
—the Pneumatic Lug. For 
dump trucks—the Dump 
Truck All-Weather....So 
on. For every truck, for 
every job Goodyear builds 
just the right tire. Andthat 
tire isa MONEY SAVER. 

Back in 1917 and 1918 
Goodyear operated the 
first inter-city truck line, 
proving to business men 
that pneumatic truck tires 
were practical. Since then 


Goodvear history has been 
























a succession of tire-build- 
ing achievements 
ing in the most complete 
line of truck and bus 
tires built. 


..and Today 


Goodyear Truck Tires give 
you: 


result- 





1. Freedom trom Biow-out 
2. Long, Even Tread Wear 
3. Positive Traction 

4. Longer Tire Life 


You get those four great 
superiorities because only 
Geodyear gives you ali 
these features: 1. Patented 
pre-shrunk Supertw ist 
Cord. 2. All-Weather tread. 
3. Chemically toughened 
body rubber. 4. Improved 
bead. 5. Wide, fatter tread 
shape. 6. Pima cotton, 
longest fiber grown. 

No other company bulids 
as many truck tires as 
Goodyear. 

No other company bulids 
as complete a line of types 
and sizes. 

Goodyear bulids just the 
right tire for every job —for 
every purse. 
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tioned under the Fourteenth 
Amendment with its common law guar- 
antee that no citizen shall be deprived 
of property without due process of law. 

Opponents of price-fixing say that 
Hearn's victory in this critical case would 
mean the virtual destruction of the en- 
tire fair trade law fabric. From their 
point of view it is the strongest possible 
case. Decision will not hang on whether 
interstate commerce is or is not involved 
it will not test the relative constitutional 
strength of the two ways of doing busi- 
ness under the fair trade laws—(1) by 
eparate incorporation in the several fair 
trade states, (2) by arranging with do- 
mestic wholesalers to include a manufac 
turers’ products in an omnibus contract 
The single con- 
stitutional issue is as clear as the cer- 
tainty that both contestants will fight the 
finish 
maintenance is one of its basic 
tion policies, Hearn’s because 
story 1s one of low prices for the con- 
sumer. Finally, the case is not com- 
plicated by any issue of fact. Hearn’s 
frankly admits refusing to sign the Coty 
contract and Coty’s admits its refusal to 
sell. On Oct. 13, Hearn’s, having se 
cured Coty goods from other sources, 
advertised them at ‘one-half price’ and 
sold them at those cut rate figures 


rights 


with retail customers. 


case to a Coty’s because price 
distribu- 


its big 


Hard Liquor Law 


FACA regulations are likely to 
stick, though there will be a few 
compromises on timing. 


DesPITe their strenuous protests, recti- 
fiers may well prepare to take the sock 
in sales they foresaw in the proposed 
new Federal Alcohol Control Adminis- 
tration regulations at the hearing in 
Washington Oct. 30-31. Although it is 
carly to predict, it appears that the pro 


SANTA FOR STREAMLINED SCIENCE—Young America gets 
a preview of his Christmas toys and approvingly studies the 
trains 
St. P’s Hiawatha, North Western’s 400, Union Pacific’s City of 


miniature models of America’s crack new 
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posed rules (BW —Oci26 35) 
through substantially as drafted 
The straight whiskey definition pro- 
posed, which would require liquors so 
labelled to be at least 12 months old 
when bottled between Jan. 1, 1936, and 
June 30, 1936; 18 months old after 
that date to Jan. 1, 1937; and 24 months 
old after then, may be postponed. Dis- 
tillers, on behalf of their colleagues who 
have no stock of aged spirits, asked that 
the 12-month limitation be put off until 
after June 30, 1936, and that the other 
instead of 6- 


will go 


aging limits be set for 12- 
month intervals. 

On the provision requiring Scotch, 
Irish and Canadian whiskeys to be prod- 
ucts of those countries, there is no indi- 
cation there will be a compromise. This 
despite allegations of rectifiers that since 
the regulations were proposed domestic 
hav e 


straight whiskey prices to them 


jumped as high as 25% 

Rectifiers may take some consolation 
from indication that the 
distillers’ request that aging be limited 
to new oak barrels will not be incorpo- 
rated in the regulations. 

Requests made at the hearings by 
publishers that the effective date of ad 
vertising regulations be postponed 30 
days for newspapers and 60 days for 
magazines after they are promulgated 
are expected to be met by making the 
effective date of the regulations Mar. 1, 

136, instead of Jan. 1, as planned. 

The requirement that the amount and 
wrigin of neutral spirits used in blend 
ing be announced on the label will go 
through as proposed. equest that out 
door advertising be exempt from regula 
tion on the basis of its intrastate char- 
acter will be turned down 

The plea of industrial alcohol inter- 
ests for definition of ‘‘non-industrial’’ 
uses Of ethyl alcohol in the regulations 
is under Final draft of 
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ARMERS ARE BUYING 


BUT— were mot 


PRESIDENT: 
“Farmers have money this year; why aren't we get- 
ting more business in farm areas?” 


SALES MANAGER: 
“Well, that’s easy to answer—we are not advertis- 
ing in farm papers to reach farm homes.” 


—_ * 


RETAIL sales in farm areas are up 20% over last 
year. Department store sales in leading cities are 
ponly 5%. 
Advertisers using farm papers are reaping this 
arvest. They are getting dealer cooperation—window 
lisplays—dealer local advertising. Dealers selling to 


farmers know that brands advertised in farm papers 
have preference in their stores. 

The farm paper is the business paper and home 
magazine of the farm. It is read as an essential to 
earning and living. 

Let these farm papers take your advertising into 
farm homes—then farm families will take your goods 
home from town. 


Personal interviews at 3900 farm homes found 
twelve different general magazines being received in 
only 7.4% of the homes. It took seven different 
women’s magazines to reach 21% of the farm women 
interviewed while 89.3% of these homes were receiving 
one or more farm papers. 





OU CAN’T SELL THE FARM FAMILY witHout Lavi Papers 


RCCESSFUL FARMING 
ARM JOURNAL 
APPER'S FARMER 
OGRESSIVE FARMER & 
STRHERN RURALIST 
N AGRICULTU 
MIRIE FARMERS 


WALLACES’ FARMER & IOWA 
HOMESTEAD 

THE FARMER 

HOARD’S DAIRYMAN 

WISCONSIN AGRICULTURIST 
& FARMER 

THE FARMER-STOCKMAN 
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MISSOURI RURALIST 

kb ANSAS FARMER (Mail & 
Breeze) 

CALIPORNIA CULTIVATOR 

MONTANA FARMER 

UTAH FARMER 


FARM AND RANCH 

THE OHIO FARMER 

PENNSYLVANIA FARMER 

MICHIGAN FARMER 

INDIANA FARMER'S GUIDE 

PACIFIC NORTHWEST 
FARM TRIO 
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TO MAKE THE JOB LIGHTER—“Visibility Meter” is the scientific name for 
the gadget which the gentleman at the left is holding to his eyes. Developed by 
the Incandescent Lamp Department of General Electric, the new device calcu- 
lates the exact footcandles of light needed for maximum efficiency on the job. 


Came the (Movie) Dawn 


The motion picture industry emerges from the shadows 
with shifts in control and adjusted ideas as to the value 


of a dollar—or a nickel. 


THE motion picture industry resembles 
a platinum-headed madcap who has 
struggled through incredible adventures 
to rest in the arms of her handsome 
rescuer, blinking her thanks with lashes 
that look like Fuller brushes. But this 
time the hero is not carried away by un- 
selfish passion. In his eye is a look 
that is technically known as the banker's 
glint. It indicates a realization that the 
hussy’s troubles were of her own mak- 
ing and promises a good poke in the 
nose if she tries any of that stuff again. 

Big companies have been or are going 
through reorganization (the ‘‘wringer,”’ 
if you prefer). Original controlling 
groups have been dislodged. Again 
from the pasteboard palaces of Holly- 
wood goes up the distressful cry: 

“The bankers have got us. They'll 
ruin the business. They don’t know 
showmanship.” 

Lid-Sitters Needed 

Actually it was too much showman- 
ship with too little financial self-control 
that carried the movies over the falls. 
Granting that pictures depend on the 
brains of production executives, there is 
still a need for lid-sitters who know 
something about the value of a dollar. 
Most serious troubles came from the 
wild scramble for theaters in the finan- 
cial rhumba of 1927-1930. During this 
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madness the Big 5 (Fox, Loew’s, Para- 
mount, Radio-Keith-Orpheum, Warner) 
increased their fixed-charge obligations 
from $121,846,000 to $409,855,000, 
according to a recent survey by Poor's. 
This is a boost of 237%. It doesn’t 
require a Euclid to figure what hap- 
pened when tight times cut theater at- 
tendance, and desperate competition 
chopped the average admission from 40¢ 
(in 1929) to 20¢ (in 1932). 

Admissions have since recovered to 
about 22¢. The companies are so com- 
pletely shaken down that any increase 
in the per-ticket price will go principally 
to net profit. Recovery is bringing ‘back 
attendance. Fortune and acclaim are 
waiting for the person who can figure 
a means of adding 5¢ to the admission 
average. Since 75 millions see the 
movies weekly, the annual addition to 
income would be $195 millions. 

So far this is just something on which 
executives wear out their pencils. The 
12,500 theaters now active indulge in 
all the scratch-and-bite forms of com- 
petition. Hope of cooperation is re- 
mote, with 10,000 houses independent. 

Loew's, Inc. (producing subsidiary, 
Metro-Goldwyn) has stood up best of 
all and original control remains un- 
shaken. Shrewdness of the late Marcus 
Loew in picking theater bargains in large 
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Berore you REPAINT 
YOUR PLANT, 
THE UP-TO-DATE FACTS 


LIGHT AND MAINTENANCE IN THIS BOOK 


EXAMINE 


ABOUT PAINT, 

















WHEN you contract for the mainte- 
nance painting of plant interiors, re- 
member that the cost of the paint and 
its application may not be the only 
factor affecting your costs of business. 
The general study of Better Light for 
Better Sight has thrown new emphasis 
upon the relation between paint and 
eyesight—the ability of your workers 
to see efficiently. 

This factor is especially interesting 
to efficiency engineers and cost ac- 
countants, because it involves such 
elements as the speed of production, 
employee health, labor turnover, ac- 
cident compensation, etc. Before you 
plan to repaint your plant, read the up- 
to-date information about paint and 
light in the book, “Glorified Light.” 
It is published by the Paint Division 
of the Pittsburgh Plate Glass Co. A 
copy will be sent free on request. 


Better light and 
lower maintenance costs 


All the interior finishes recently an- 
nounced by Pittsburgh, and 
known as Glorified Light Prod- 
ucts, are designed to provide 
a maximum use of available 


PITTSBURGH 
PLATE GLASS COMPANY 


Paint Division 


PITTSBURGH, PENNA. 


natural and artificial light—and also 
to save you money from the mainte- 
nance angle. To make this economy 
feature effective for all types of in- 
teriors, it was necessary to create three 


separate finishing systems: 


THE SNOLITE SYSTEM is a line of superior 
whites! for all normal interior exposures 
Flat, Satin, Low Eggshell, Standard Fegshell, 
Semi-Gloss, Gloss. Tints available in Satin 
and Semi-Gloss. 


THE SNOTEX SYSTEM is for all abnormal 
interior exposures except where fungus may 
be expected. The highest attainable resistance 
to yellowing or discoloration in the presence 
of humidity, fumes, gases, heat or unusual 
absence of daylight. 

THE FUNGUSIDE SYSTEM is for use where 
fungus exists or may be expected. Of especial 
importance to bakers, brewers, distillers, 
cheese manufacturers, dairymen, packers and 
othere who must wage a constant battle 
against bacteria, mold or other types of fungus. 


Face the problem of future mainte- 
nance painting with complete infor- 
mation on these three systems in your 
files. The coupon below brings your 
copy of the book, “Clorified Light.” 


PITTSBURGH PLATE GLASS OO. 
Paint Division, Dept. 111 
Pittsburgh, Pa. 
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Please send me a copy of your new book, | 
“Glorified Light.” " 
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Colored Photo Prints 


Two young chemists discover 
process that is cheap and seems 
practical, answering big demand. 


Two young chemists, Francis H. Snyder 
and Henry W. Rimbach, who do not 
claim to be photographers, have appar- 
ently discovered a practical method of 
making full natural-color photo prints, 
the goal of experimenting photographers 
for 50 years. 

Their method is the Chromatone 
process. Very simple, it involves the 
use of ordinary cameras and standard 
panchromatic film, and should open new 
fields to both amateurs and profession- 
als. That it will permanently close an- 
other field—the hand-tinted landscapes 
with the blue, blue skies and the over- 
green grass—is the fervent hope of 
purists in photography. 

Big Upset Promised 

Commercial photographers who have 
witnessed demonstrations of the new 
process declare it will upset both tradi- 
tion and prices in direct color illustra- 
tive work 

The principles of Chromatone are not 
new. Three-color carbros have been suc- 
cessfully done for years, but only a few 
have mastered its technical difhculties. 
Hence the minimum price of a single 
carbro print by Edward Steichen, for 
instance, is $500; time required, from 
one to two wecks. 

A chromatone print, suitable for re- 
production, may be produced in one 
hour; the cost for all materials, includ- 


ing 3-color separation negatives, is about 
$2.50 for 8x10’s. 

From either 2- or 3-color separation 
negatives, 3 positive prints are made on 
Chromatone photo print paper (a tough 
gelatin-collodion stripping film, one 
thousandth of an inch thick, which regis- 
ters with the other 2 films regardless of 
temperature or careless handling). These 
positives are toned to the proper color 
(magenta, blue-green, and yellow), and 
then superimposed, in register, on a 
white paper background. The result is 
a 3-ply natural color print. 

Even for Common Cameras 

Because of its washable film surface 
it may be framed without glass. The 
process may also be used with 1-shot 
3-color cameras. Action shots may be 
made with ordinary cameras, including 
miniatures, loaded with Dufaycolor film, 
and the 3-color separations may be made 
later on the stripping film by the use 
of suitable filters. 

Messrs. Snyder and Rimbach discov- 
ered the process when dissatisfied with 
black-and-white photos of their micro- 
scopic experiments. The Defender 
Photo Supply Co., which cooperated by 
supplying special stripping films and 
emulsions, has in return been granted 
the sales rights for the United States 
and Canada. 

Daily demonstrations by the inven- 
tors at the Willoughby Camera Stores, 
in New York City, attracted as many as 
7,000 amateur and professional photog- 
raphers in one week. Experimental 
kits, selling at $10, had to be reordered 
several times. 
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MORE SPEED, MORE SEED—Mother Nature is responding to a bit of quicken- 
ing in the form of electric soil-heating devices. At the California Pocking Co. 
plant in San Jose, two greenhouses have been equipped with new heaters; one 
using space-heating lamps and the other soil-heating cables. Seed companies 
believe that use of controlled heat can reduce by one-half the time needed to 
develop new seed varieties; utilities are hopeful that new load-building may result. 
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Now It’s Newark 


Wallace puts poultry market the 
under U. S. control, in drive o 
rackets. Chicago may be next. 


WHEN Secretary Wallace 
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putting the New York ‘ 
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AND “KNOW HOW” 


@ The most direct way to take advan- 
tage of the fundamental characteristics 
of Aluminum, many industries have 
found, is to profit by our accumulated 
“know how.” 

Over a period of nearly half a cen- 
tury our research men and engineers 
have been piling up experience in the 
profitable utilization of Aluminum 
through helping to solve problems of 
design, fabrication and application for 
hundreds of industries. 

Their experience discloses where 
Aluminum can be used with the great- 
est economy to achieve improvement 
in operation, in convenience, or in 
lengthened life. 

They can designate, from intimate 
knowledge, which of the great family of 
alloys will do the best job in each indi- 
vidual product or part. 


They can suggest what form of Alcoa 
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Aluminum, whether castings, sheet, ex- 
trusions or pressings, will perform best. 

And finally, with coats off, they 
often demonstrate the “know how” to 
handle and fabricate, right in the cus- 
tomers’ plants. 

The fundamentals of Aluminum are 
simple. It reduces weight, to save 
power and to add efficiency, conven- 
ience, and mobility. It resists corrosion, 
to lengthen life and to maintain appear- 
ance. Jt is used either to speed or re- 
tard the transfer of heat. 

The simple and direct approach to 
full utilization of the fundamentals of 
Aleoa Aluminum is to call upon our 
engineers. Their counsel has always 
been available without obligation. It 
is so offered, today, to any executive 
or engineer. ALUMINUM COMPANY OF 
AMERICA, 1804 Gulf Building, Pitts- 


burgh, Pennsylvania. 














See air conditioning up-to-date. Here under 
one roof will be displayed for your leisurely 
examination, all the latest products of the 
leading manufacturers. If you are concerned 
with people as they work, play, eat or sleep 
indoors, your interests can be materially ad- 
vanced by visiting this outstanding air con- 
ditioning exposition. 

Plan now to come and see for yourself how the 
latest developments in heating, ventilating 
and air conditioning can be applied by you 
in your own interests. 


Bring your associates tool 


FOURTH 
INTERNATIONAL HEATING & 
VENTILATING EXPOSITION 

aii verona: 
January 27-31-1936 





Management, International Erposition Co. 


G&D 5607 














Do people like you 
instinctively? 


GETTING ALONG WITH PEOPLE, by Milton 
Wright, ($2.50) tells you precisely what to do 
and say, and why you should do it, to secure the 
results you want in countless situations in busi- 
ness and social life, in everyday contacts, and in 
important situations with a major bearing on 
your life and happiness. With many practical 
examples and with illustrative problems that 
Wright helps you work out, he shows you 


—how to get along with others 

—how to secure effective cooperation of supe- 
riors, associates, subordinates, friends and ac- 
quaintances 

—how to meet people properly and deal with 
them smoothly and efficiently 


SEND THIS ON-APPROVAL COUPON 


U mcGRAW-HILL BOOK CO, INC. 


GRAW-HILL BOOK CO., INC. 





330 W. 42nd St., N. ¥. C. | 
Send me Wright's Getting Along With People for | 
10 days’ examination on approval In 19 days I 
will send $2.50, plus postage, or return book post- | 
paid. (Postage paid on orders accompanied by 
remittance. ) | 
Name | 
\ BOBS . ccc rscccccccccesoescccece ose 
City and State oe os | 
Position eedoceves senate a 
| 
Company RW.-11-9 =s 
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ting the Newark market under federal 
control. New York and Jersey City 
dealers must get licenses, under the 
Packers and Stockyards Act, by Nov. 25. 
Newark dealers must be licensed by 
Dec. 12. 

Other big markets are expected to 
come under federal control soon. The 
one next on the list is generally be- 
lieved to be Chicago. 


Food Trade Jury 


Makers and marketers join to 
reach trade practice objectives 
sought in master food code. 


OPERATING plans were formally adopted 
at last week's meeting of the recently 
organized National Food & Grocery 
Conference Committee. Through them, 
important branches of the food industry 
will try to attain without benefit of 
NRA that rise in efficiency and drop in 
costs once sought through a master food 
code which the late war lords of NRA 
torpedoed. 

The committee proposes (1) to act 
as a clearing house on problems of the 
industry and (2) to segregate trade 


evils, define them, and recommend 
methods for their control or elimina- 
tion. Official action requires an 80% 


vote of approval by member organiza- 
tions and all recommendations will first 
be submitted to the interested groups 
in advisory form. 

To begin with, 4 trade activities are 
scheduled to come under the microscope 
of the committee: cooperative advertis- 
ing, diversion of brokerage fees, loss- 
leader selling, and quantity discounts. 

Already several important organiza- 
tions in the food manufacturing and 
distributing field are represented on the 
committee and others are to be invited 
in as the scope of activities is widened. 
Those now cooperating are: Associated 
Grocery Manufacturers of America, 
Food and Grocery Chain Stores of 
America, National American Whole- 
sale Grocers’ Association, National 
Association of Retail Grocers, National 
Retailer-Owned Wholesale Grocers, 
Voluntary Groups Institute. 


Palm Beach Privilege 


Goodall is selling its famous sum- 
mer suits on a return basis. 


GoopALL Co., makers of Palm Beach 
suits, is going after next summer's busi- 
ness with a new sales weapon. Retail- 
ers are being sold on a’ return basis 
which will induce them to stock full 
lines and sizes without worrying about 
tied-up capital. The plan — to 5 
staple styles. Any number of these may 





be returned to Goodall at the end of 





the season. On the 
penalty per suit the 
with the original cost 
Sales of wash suits | 
the hot months and \y 
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surplus garments until 
mer, a freezing of cay 
to keep orders low A 
privilege has been a 
to orders. Palm Beact 
for $16.75 next summe: 
raise over this year's pr pte 
be a mere coincidence 
equals the penalty on return 


N.R.D.G.A. Backs Up 


Dry goods association decides no 
to press trade practice cases, 


ONE month ago the Nat 
Dry Goods Association 
nationwide campaign aga 
that might be done by 
concern or group to « 
of laissez-faire in bus 
N.R.D.G.A.’s phrase, to 
the free flow of mercha: 
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filed complaints with the | 
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complaints, promised charges ag 
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were due for a similar laun 

In most cases, the 
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authorized for the same 
their NRA codes and ret 
ally after the codes were blown up 
the Schechter case. 

Last week Irving C. Fox, « 
Washington representative for NR! 
G.A., announced that no further 
against those 3 ‘‘next’’ indust 
in prospect and indicated 
groups involved had 
desirability of attempting to 
under their former codes.’ 

Insiders believe that N.R.D.G.A. has 
itself reconsidered the objections of t 
Federal Trade Commission to 
name in private “strafing” o 
They point out that, even 
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cern or business group is cons 
nocent until it has been pr 
and that FTC makes no an: 
of any cases under investig 
it can either dismiss the 
has gathered sufficient ev! ler 
tify a show-cause order 

Those who follow the pr 
the FTC closely also p 
although a month has elapsed 
N.R.D.G.A. blasted, no 
cerning the accused industt 
announced at Washington 


reconsider 


BUSINESS WEE" 





LOAD 
the ne 
yniven 
it can 
special 


City @ 


We 
LaG 


agre 


tion 


NOVED 


es not 




















Business Week 


LOADING PLATFORM PROTECTION—Without sacrificing air, light, or vision, 


the new steel grille, manufactured by the Kinnear Co. of Columbus, provides a 
convenient safeguard against trespassing or burglary at a critical danger spot; 


nt can 


be quickly pulled down or rolled away, manually or mechanically. A 


special aperture in the screen installed at the Pepsi-Cola plant in Long Island 
City makes it possible to load trucks right at the end of the conveyor. 


World’s Largest Rapid Transit 


LaGuardia’s negotiators, Seabury and Berle, reach new 
agreement with private companies, looking to unifica- 
tion and municipal ownership of biggest system. 


New York City last weck advanced 
ther foot in the 41-year effort to 
ify its rapid transit lines. Now, if all 
es smoothly for another 2 years or 

Mayor LaGuardia’s administration 
| effect complete municipal owner- 
(and perhaps operation) of the 
ingest rapid transit system in the world. 

The latest step was the “understand- 
g" reached between the city’s repre- 
entatives—Special Counsel Samuel Sea- 
ry and City Chamberlain Adolph A. 
Berle, Jt.—and the Interborough Rapid 
Transit and Manhattan Railway com- 
nies. Early this year a similar under- 
inding had been reached with the 
Brooklyn-Manhattan Transit Corp. 

The net result is that the B.-M.T., 
[RT., and Manhattan can be bought, 
subject to ag by a grandstand full 
of civic, judicial, and investment bodies, 

t $417 millions. 

If this is done, 5 million passengers 
will ride daily on 162 miles of subways 
nd 95 miles of elevated lines, all mu- 
nicipally owned, representing $1 billion 

public and hundreds of millions 
re Of private investment. 

The city expects to save $9 millions 
nually on the consolidated setup, and 
) reap other economic and social ad- 
intages 
both the city traction advisers and 

security groups representing the 
‘companies (now in receivership) 
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have signed the “memoranda of under 
standing” (with the 
small security group) the 
wrange over prices is at an end. 

However, neither the city nor the 
transit companies is bound by the agree- 
ment. 
proval of the court shepherding the 
transit companies in their receivership 
pasture must be obtained. 

The plan envisages a Board of Transit 
Control to which the city would lease 
not only the I.R.T. and B.-M.T., but 
also the existing city-owned subway, the 
Eighth Avenue. But whether the yet 
unborn board will farm out the operation 
to experienced people is undecided. 

When the Eighth Avenue was built 
the present Board of Transportation 
wanted to rent out the operating end, 
but ew groups were wary of im- 
posed conditions; hence no acceptable 
bids were forthcoming and the Eighth 
Avenue therefore is city-operated. 

One thing is fairly sure. With a big 
political stake in fares, the 5¢ ride will 
be maintained. The contemplated leases 
protect the nickel trip valiantly. 

Not the least of the hurdles is the 
doubt whether Board of. Transit Con- 
trol bonds will be tax-exempt. The city 
is praying that they will be so consid- 
ered, and estimates of financing costs 
are based on this premise, but legal 
opinion is divided. 


and 2-yea 
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Will 
Lower Prices 
end the 
depression ? 


@ FORTUNE for November presents 
the first authoritative summary of the 


report of the Brookings Institution 


blaming the beginning and the long 
continuance of the depression in 
the United States on price-fixing by 
monopolies and trade associations. 


“Incomparably the most useful eco- 
nomic study—no one is qualified to 
discuss contemporary American 
affairs who has not mastered it. This 
is a work from which it is possible 
to dissent, but not one which it is 
possible to ignore.” 


WALTER LIPPMANN 


“Confronted with such scientific tes 
timony, it is hard to understand how 
there can be any support for the 
theory of scarcity that seems to have 
hypnotized our thinking.” 
ALFRED P. SLOAN JR. 
Pres.,General Motors Corp. 


“Adoption of this program is apt to 

result in bankruptcy and disaster 
worse than we have yet known.” 

WILLIAM GREEN 

President, A. F. of L. 


“I agree with the greater part of this 
analysis . . . but how serious an ob 
stacle monopolistic industry is to 
this remedy of lower prices!” 


HENRY A. WALLACI 
Secretary of Agriculture 


“Brilliant and informative study.” 
WALTER C. TEAGLI 
President, Standard Oil Co. 

(New Jersey) 


“This exposure of the current fallacy 
that the general welfare can be pro- 
moted by lessening the supply of 
articles for current use is to me com- 
plete and satisfying.” 

JOHN W. DAVIS 








Can you afford to miss a FORTUNE 
article which has called forth such 
reactions from men like these? 


ForRT UNE 
350 EAST 22ND STREET « CHICAGO 
By Subscription Only—$10 the Year 
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WPA pushes the “deadline” ahead € 
and dodges the spotlight. 
| WITH its employment 
effective, because of the 
of WPA's operations, | 
,tion is trying to divert ; 
to other features of ¢! = 
|gram. CCC, the Resettlen 
jsention, and other agencies 
THE COLOSSUS OF ROADS |: 
|—Nov2’35) have been 
| loud-pedal what they are H 
e You’ve heard of long railroads—ever hear a flock of “hand-outs” fr 
betical contingents actual; 
of a high, wide one? Between New York and ‘obs. The C fe vai “ys 
Chicago the Erie has the highest and widest concern before the works | : pe 
3 ie +1 d | launched and accounts for of Ark 
clearance of any railroad, and it is built an ployment through Oct. 2 | Cal 
s i State Heads Ss | Col 
equipped to carry the heaviest loads. ose = deed pot | co 
: . Ses : onder- |the spotlight off of WPA te Dis 
If you ship —- machinery senha siia it is oat, wat! that state WPA Flot 
ous parts, that fact may save you money. ministrators and not Harry Hopk Gee 
You can move complete units over the ier a | i 
Erie and move them faster. ‘way. There is much more | low 
statement now than there was | ne 
But even if your product is as small as pens three weeks ago. my then, the = 
* . the program has been crack Mai 
or pencils, the Erie’s wide clearances should oareniion of Comptroller. ~~ 
be of interest to you. They indicate that the Carl, by abandoning the ; ae 
‘ practice of allotting funds for Min 
Erie has been planned and is operated for the projects in favor of appr Mis: 
best interest of shippers. When it’s trusted E ned Ma. Bp sg : oe ~ 
to the Erie, the freight must go through — can be undertaken the « Neb 
. . > limi ‘ s actually allotted t N.H 
safe and fast, and to your satisfaction. Call egy ye ecm y ae | Ne 
your Erie representative for full details. shown in the accompanying table.) ley 
The character of the WPA p: | NY 
is gradually assuming definit | N.C 
| Roads comprise approxin an 
of the projects undertaker | Oki: 
| playgrounds, and other | Ores 
| facilities account for 20%, scl | se 
public buildings 139%, $C, 
| projects 11%, water, sewerage, | S.D; 
other public services 9%, and a \ | Ten 
variety of other projects 14%. Laer 
New Deadline Dec. 1 | Vern 
a With the latest report showing ¢ Virg 
Aya ployment of 1,543,185 persons, Was 
ministrator Hopkins pushed a 
from Nov. 1 to Dec. 1 his : Wyo 
*:NWe | deadline for employing 3,500 Not 
me asserting that by that date a ute 
| funds for direct relief will be cut Terr 
| While President Roosevelt is 
upon private industry to match the . 
ployment created by the governments 
works program, Hopkins frankly ad 
|that private employment of 5 or . 
men would not “clean up” the proviem. ble 
“It will take a good deal more thu | $1.76 
|that,”” but he doesn’t know how mu 
ti fish ; at = =) g Re - | because, in his opinion, om sone — 
eh tae ae Cha = | mates of unemployment = 
eee decal ae : See ET shot doa al | quate and won't be until the 
THE HEAV DUTY RAELR OA D)Sccurity Act becomes effect 
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MONEY 





State 
Quota of 
3,500,000 


En- 
rolled in 
ccc 
Oct. 26 


Employed 
on WPA 
State 


Oct. 26 


Total* 
Program Employed 


Oct. 


Allotments 
Approved by 
President 
Through 
Oct. 29 


Funds 
Released 
Through 
Oct. 29 





Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Dist. Col 
Florida 
Georgia 
Idaho 
Illinois 
Indiana 
lowa 
Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts| 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

N. Hampshire 
New Jersey 
New Mexico 
N. Y. City 

N. Y. State 
N. Carolina 

N. Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
S. Carolina 

S. Dakota 
Tennessee 
Texas 

Utah 

Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 

Not distrib- 
uted by States 
Territories 








Totals 


52,000 
19,000 
50,000 
224,000 
41,000 
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| 3,500,000 


10,111 
6,286 
12,862 
22,009 
6,411 
6,858 
710 
2,861 
12,981 
17,023 
4,781 
28,696 
11,715 
9,204 
8,099 
18,909 
9,609 
3,654 
4,506 
18,287 
18,775 
13,675 
13,555 
19,947 
4,866 
6,496 
822 
1,851 
15,152 
6,927 
14,978 
17,185 
14,879 
6,186 
23,140 
17,818 
6,172 
34,437 
2,967 
11,276 
5,970 
14,837 
31,103 
4,655 
2,586 
12,244 
11,314 
12,175 
14,857 
1,847 


59 
4,381 


582,704 


34,548 
0 


21,665 
11,403 
6,018 
4,192 
765 
4,705 
17,430 
18,198 
972 
12,739 
65,108 
0 
4,179 
10,621 
8,235 
0 


3,499 
3,474 
20,444 
16,135 
2,220 
4,044 
483 
2,465 
978 
1,904 
16,943 
2,883 
220,171 
8,140 
5,224 
640 
48,407 
22,688 
1,873 
108,566 
2,271 
9,387 
2,015 
12,058 
7,301 
2,233 
2,472 
8,306 
1,616 
6,838 
18,765 
3,231 


0 
0 


788,452 


46,335 
8,977 
36,590 
42,875 
15,582 
11,925 
1,631 
8,288 
38,191 
38,655 
9,206 
44,149 


77,272 | 
10,467 | 
13,737 | 


30,246 
19,076 
7,663 
9,952 
25,144 
41,449 
31,457 
16,454 
27,029 
10,219 
9,749 
1,957 
4,349 
36,998 
11,671 
239,831 
28,581 
23,352 
7,274 
73,478 
42,150 
10,479 
150,139 
5,494 
24,409 
8,819 
28,578 
42,254 
7,784 
5,748 
23,299 
20,277 
20,485 
35,780 
5,700 


44,584 
7,397 


"1,543,185 


$7,679,458 
3,766,017 
9,273,373 
55,672,133 
10,255,813 
8,969,241 
1,111,105 
3,234,822 
19,342,203 
12,997,823 
3,051,914 
79,970,585 
30,129,982 
6,380,385 
19,512,083 
16,998,147 
10,584,682 
13,200,193 
9,062,663 
47,336,195 
30,517,580 
119,742,260 
5,299,237 
24,031,995 
3,332,749 
15,001,617 
1,088,966 
2,033,180 
41,061,306 
2,114,640 
'117,822,427 
157,014,632 
6,666,691 
2,059,335 
190,805,041 
17,539,029 
6,523,498 
99,700,810 
4,445,373 
5,700,866 
2,383,573 
9,774,705 
31,295,064 
4,202,167 
(2,021,286 
19,584,480 
14,644,931 
14,667,533 
22,197,988 
11,523,151 


VIA ea 
és 8: 


szee02bu23 
e8g822228835 








- 
- 


— a 


RNWDN RWURD= ION 
ess 


OeMOnNUe Deo se 


sSezeae 


N 
~ 


~ 


- 


- 


w 


wMNROw 
ss 


- 
- 


— 


ve 


$3233 
$2223222333333SSS38 


- 
- 


S v0 


— 


- 
- 


seeaee 


es 
te 
NNO AWOWA MW ~1 0 
aac 


w= 


$5 


323222222222 


27,056,268 
0 








*Includes 172,029 employed by federal agencies other than WPA and CCC. 


‘WPA quotas originally fixed have proved to be insufficient in many states. This explains why tabulation shows 
allotments in excess of quotas. Under the Emergency Relief Appropriation Act a maximum of $1,700,000,000 is avail- 
able for the WPA and PWA programs. The President tentatively fixed $1,140,000,000) as WPA’s share but more of the 
$1,700,000,000 is available as PWA allotments to date total only $342,000,000. 


{The totals in this column represent the dollar volume of approved projects from which WPA State administrators 


may select as many regarded as most adaptable to speedy execution as funds actually allotted will allow. 


7,679,458 
3,766,017 
9,072,186 
55,672,133 
10,255,813 
8,850,337 
1,060,105 
3,234,822 
8,901,689 
12,968,180 
2,893,257 
75,626,083 
29,142,111 
6,380,385 
19,214,035 
16,833,165 
10,584,682 
2,593,881 
8,256,073 
42,179,983 
30,517,580 
18,112,059 
3,823,787 
23,119,540 
3,294,369 
4,834,259 
1,039,648 
1,989,064 
39,365,279 
2,114,640 
106,338,387 
49,414,751 
6,666,691 
2,036,146 
90,805,041 
16,074,548 
6,523,498 
91,686,489 
4,277,373 
5,700,866 
2,331,472 
9,573,445 
29,788,969 
4,035,936 
1,730,541 
7,615,830 
10,670,718 
14,667,533 
20,832,794 
1,203,625 


0 
0 


Relief Jobs and Money—The WPA Program 


Value of Proj- 


ects Ap- 


proved for 


Selection 
Through 
Oct. 29 


$36,153,397 
7,876,086 
42,577,296 
154,158,006 
28,162,852 
11,809,606 
2,703,374 
4,182,910 
37,720,886 
48,719,572 
6,331,867 
162,470,465 
69,705,885 
48,758,285 
26,401 ,986 
64,034,514 
22,260,276 
4,926,165 
26,251,814 
49,653,989 
98,488,078 
56,237,831 
43,758,587 
62,220,019 
13,861,393 
23,716,764 
1,804,184 
10,533,557 
55,097,356 
15,486,166 
260,137,844 
180,098,224 
43,047,785 
18,432,523 
124,222,508 
20,042,201 
12,788,002 
98,849,594 
16,156,163 
22,940,856 
14,019,779 
32,571,978 
111,489,180 
5,982,491 
2,591,662 
23,095,813 
11,552,087 
99,832,947 
74,849,647 
4,254,583 


0 
0 


|$1,140,000,000 $1,030,381,185 $945,349,273 {$2,413,019,033 
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“Adsorption 
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DARCO 


IS THIS 
A NEW WORD 
TO YOU? 


New words, new products are 
always a spur to industrial 
progress. 

“ADSORPTION” is a new word in 
the industrial vocabulary. 

* ABSORPTION” is what “any 


when a sponge sucks up liquids, or when a 
blotter absorbs surplus ink. It is a form o 


attraction of one particle of matter by an- | 


other. It enables “adsorptive” agents to 
remove from liquids minute impurities, 
objectionable coloring material, and other 


undesirable elements. It is tremendously im- | 


portant in the production of pure foods. 


“Darco”, dev eloped by Atlas Research 
Laboratories, is one of the leading modern 
“adsorptive” agents. It finds wide use in the 
purification of sugar, table syrups, salad oils, 
glycerine, and innumerable other food and 
chemical products. 


POWDER COMPANY 


Wilmington - 
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YOUR Problem 


may not concern 


GRID BIAS CELLS 


—but Mallory engineers can certainly help 
in its solution. 

Mallory creative developments know no 
compromises, The Mallory Grid Bias Cell 
is an excellent case in point. Radio manu- 
facturers were not satisfied with results 
until Mallory entered the picture. They re- 
quired a new design—and they got it. They 
needed greater flexibility. Mallory supplied 
it! Thousands of Mallory Grid Bias Cells 
have been servicing household and auto 
receivers everywhere for years— with phe- 
nomenal success. 

Think of it—and act in the interest of your 
own product development. Put your prob- 
lem up to Mallory! 


P. R. MALLORY & CO., Inc. 
INDIANAPOLIS INDIANA 


MALLORY 


ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 
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Power Loans Stand 


No allotments to be rescinded, 
says Ickes; Supreme Court ex- 
pected to decide fate of 28 cases. 


SCENTING a deep-laid plot to cripple 





municipal power plant construction by 
stalling PWA aid in the courts until 
after the Dec. 15 deadline for awarding 
contracts, PWA Administrator Ickes 
municipal power plant construction will 
be rescinded, deadline or no deadline 

To date, PWA has loaned $17,339,- 
| 016 and granted $11,544,554 to 92 
| existing and 83 new municipal electric 
| systems. Court actions brought by 
| privately-owned utilities blocked, more 
or less temporarily, 28 of them. The 
| final word will not be said until one 
| of these is decided by the United States 
Supreme Court and the only case to 
far, Kansas Utilities Co. 
|v. Burlington, Kan., was withdrawn by 
|the company before arguments were 
|heard. (The Burlington allotment is 
| still under injunction by the District of 
| Columbia Supreme Court in a separate 
| action ) 

Probable winner in the race for Su- 
preme Court attention is the case of 
Oklahoma Utilities Co. v. Harold L 
Ickes et al., involving Hominy, Okla., 
| initiated in the District of Columbia 
| Supreme Court, which dismissed the 
| bill, and appealed to the District of 
|Columbia Court of Appeals, whict 
| heard arguments Oct. 7 


| progress that 


Stevedore Strike 


Ali Atlantic ports threatened with 
shutdown to tie up New Orleans 
and force unionization 
Pacific Coast also hit. 


cargo 
there. 


New York  longshoremen 
coastwise ships struck for a few hours 
last week, partly to get a shorter work 
ing week, partly in sympathy with strik 
ers at Gulf of Mexico ports. Though 
a truce was patched up, there remained 
the possibility that longshoremen at alf 
Atlantic ports would refuse to unload 
goods loaded at Gulf ports by non- 
union or “independent” labor. 

On the Pacific Coast some ships have 
been tied up for the same cause. 

Joseph P. Ryan, the brawny, $15,000- 
a-year president of the International 
Longshoremen's Association, has been 
threatening the embargo. The union 
contract with Atlantic coast shippers ex- 
pired Sept. 30 but was temporarily 
renewed. Ryan says there will be no 
permanent settlement that does not in- 
clude a means of unionizing New 
Orleans. 

Apparently if Ryan carries out his 
threat, all New Orleans port business 


working 





TOP OF TEXTILE-— 
proval greeted the re 
Claudius F., Marchison 
of the Cotton-Textile | 
ceeding G. H. Dorr 
chairman of the board 
the Bureau of Foreign 
Commerce, Mr. March 
to do with textile probl 


will be tied up. If he 
out, the Gulf strike will t 
If it fails, if 
New 
union 
wages, shippers at other 


shippins 
Orleans continue 


stevedores at co! 


to free themselves from 
the I. L. A. So the New O 
is vitally important to tl 
The strike has ail 
because of the | 
union men there to cri 
of New Orleans and St 
Gulfport, Miss., and Mobi 
the I. L. A. has been str 
recognition. The port of 
has twice been shut dow: 
bloodshed. In New Orle 
the strike has generally 
Boom at New Orleans 
New Orleans has beet 
biggest port business sin 
an average of 46. sailit 
The heavy cotton and 
to Europe and Africa 
cause. To some extent, 
sympathetic strikes — els« 
helped New Orleans | 
when a Japanese ship carry! 
Houston and New Ork 
Houston, the union men refused ' 


sympat 


BUSINESS WEE 





i even the Houston cargo, and so 
the ship sailed on to New Orleans and 
sjoaded both cargoes there. 

“The New Orleans shipowners have 
doing business with two “‘inde- 
ndent™ “unions, which Ryan alls 
smpany unions, since 1932. Contracts, 

‘> for 75¢ an hour, and $1.10 for 
vertime, do not expire till 1937. The 
ILA has not been generally recog- 
zed since 1923. If it wins the strike, 
will take in many or most of the 
adependent” union members, who 
" ny be paid higher wages. 


n 
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Most Coal Coded 


Pending a court decision on Guffey 
Act, majority of producers are 
signing up to get rebate. 

Desprre the rebellion of 5 big soft coal 
sroducers, most of the industry seems 
to be signing the new code, under the 
Guffey Act. The Supreme Court may 
kick it in the pants before long, but if 
there is a chance that the tax of 15% 
will stick, the producers don't want to 
risk losing the 909% rebate to code mem- 


5 


The National Bituminous Coal Com- 
sion announces that the code has 
eady been accepted by 1,875 produ- 
ets, who in 1934 produced 160 million 
This is cut of a total of 338 mil- 
as, 20% of which was produced by 
ve mines 
The signers are in 14 districts, and 
represent production percentages 
ing from 48% in the most reluctant 


rict to 979% in the most ardent. 
9 Districts Undecided 
nere are 9 other districts. No. 8, 
Virginia, Virginia, Kentucky, 
and North Carolina) has 
‘ganized but the percentage of ton- 
ge which has accepted the code is not 
t reported. District No. 9 (western 
Kentucky) has reported only 6% of 
nnage signed, but is not complete. 
tncts No. 13 (Alabama, Georgia, 
part of Tennessee), No. 15 (Kan- 
Texas, Missouri and Oklahoma), 
18 (New Mexico), No. 19 (Wy- 
ng), No. 21 (the Dakotas), No. 
‘ontana), and No. 23 (Washington), 
¢ not yet held their meetings or re- 
ports are not in 
soft coal men, meanwhile, are await- 
ing the reaction of the railroads to the 
mmission s warning that mail carriers 
“a buy only from producers who sign 
te code. But as the railroads contend 
“at they carry the mails at a loss, they 
"iy not be eager to buy code coal if 
ey can get non-code coal cheaper. 
Railroads buy much of their coal from 
ae 5 big producers who have refused 
» sign. Here is another reason why 
™ = by the Supreme Court is 
“Oped for 


ennessee 


»”» 
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New Products 


New things, new ideas, new de- 
signs, new packages, new manu- 
facturing and marketing methods. 


For faster and better results on small 
work, Monnier Bros. offer a portable air 
grinder that is only 5 in. long, weighs 
8} oz., fits conveniently into the opera 
tor’s hand, will run up to 100,000 
r.p.m., and is advertised as being self- 
cleaning 


SCALE Buoy is announced by John 
G. Kelley, Inc., as a device for remov 
ing and preventing scale in tanks where 
water is heated. It is a glass container 
which holds 3 inert gases and treated 
mercury, will stand up to 400 deg. F. | 
and up to 1,000 Ib. pressure. Accord- | 
ing to its manufacturer, it loosens exist- | 
ing scale, prevents new scale and corro- 
sion through electronic action. | 

' 

AIRWAY VENTILATED BuFF is offered | 
by the Jackson Buff Corp self- 
ventilating, . self-cooling, and de 
signed as to eliminate flying lint and 
reduce smoke and fire hazards, while 
permitting use at high surface speeds 
and combining substantial savings in 
buff compounds with faster output 


as 


so 


Dura-Propucts Mrc. Co.  an- 
nounces Duradiant non-rusting, all- 
metal, light-reflecting signs for indoor 
and outdoor use at points where both 
night and day effectiveness is desired. 
The light-reflecting surfaces are sup- 
plied in silver or 4 different colors 

A Mark-TIME switch, offered by 
M. H. Rhodes for use on electric clothes 
washers, shows on the dial the time and 
water temperature needed for washing 
various kinds of fabrics and may be set 
to start and stop the washer at the time 
required to give specific materials the 
exact period of washing found necessary 


Corona portable typewriters are now 
furnished by the L. C. Smith & Corona 
Typewriters, Inc., with the Keller Ani 
mal Keyboard which shows pictures of 
animals and birds on colored keys that 
correspond with colored animal rings 
to be worn on the child operator's hands 
Purpose is to stimulate early use of the 
typewriter by children and facilitate 
learning the touch system 


THE new Hancock Flocontrol valve 
marketed by the Consolidated Ash- 
croft Hancock Co. has a micrometer 
setting indicator, stainless steel disc and 
seat ring, permits flow control to 1/100 
of a turn of the handwheel, is recom 
mended for process plants where ac- 
curate valve settings are necessary and 
must be duplicated exactly. 
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INVISIBLE 
THIEF / 


Vibration is the invisible thief that is robbing 
the manufacturing plants of this country of 
millions of dollars annually. If you are inter- 
ested to learn how you can stop much of this 
waste in your plant—how you can improve 
the quality of your production—fessen the de- 
preciation of your machinery—and increase 
the efficiency of your workers—send for a 
copy of “A Study of Vibration in Plant 
Machinery.” This booklet is just off the press 
We shall be glad to send you a copy without 
obligating you in any way. Just tear off the 
coupon and drop it in your mail today! 


COMPANY, INC. 

210 SOUTH STREET, Dept. 8, BOSTON, MASS. 
Manufacturers of Felt and Felt Products 

MILLS AT MILLBURY, MASS. JOHNSON CITY. N.Y. @ 
JACKSON, MICH. - BRANCHES AT NEW YORK 
PHILADELPHIA CLEVELAND DETROIT ST. LouIs 
CHICAGO LOS ANGELES SAN FRANCISCO - DALLAS 
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Business and prices compared with 1929, and industry measured tenon 


against 1913 output—to show the new lineup of the nations pou 
ater a 
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oreign Trade Panorama 


pere we sell abroad, and what states are profiting most 
ym the revival of foreign buying in this country. 


Frain is once More Our best customer. 
“British and the Canadians have 
4 each other back and forth in 
position for years. Together they 
‘ily buy about one-third of all we 
.¢ outside our borders. This year 
British are on top so far, have taken 
» 176 of all we have had to sell. 
; have bought almost as 
. Japan has stuck to third place. 
| the Nipponese ran away with 
i textile markets a few years ago, 
+n used to buy only about 4% of our 
| exports. Now they take twice that 
+ much of it raw cotton for the 
textile mills around Osaka. 
ance has bought less than Japan, 
Germany has slipped to fifth place. 
imost one half of the goods we sell 
id go to these 5 customers. 
“Two Bought More 
nly 2 of our 10 largest customers 
» increased their business with us 
tacularly this year: Cuba and Mex- 
Favored by the new trade agree- 
t which makes it possible to sell a 
| quantity of sugar (the island's 
important oe crop), Cuba has 
4 around and spent the money in 
aited States for lard, and automo- 
, and textiles. 
here's no new trade agreement with 
pico yet, but our huge purchases of 
(Mexico is the world’s largest 
jucer) at the new high prices have 
prosperity to the Mexicans. 
nh a big road-building program re- 
; modern grading and paving 
nery, and new rail lines and port 
movements, the Mexicans are spend- 
ireely in this market. Only 6 
ines bought more in the United 
fs in the first 3 quarters of this year. 
t sales to 5 good customers de- 
d more than 10%. China sales 
the biggest fall, dropped to almost 
the level at which they had stood 
1934 and forced China out of the 
10" customer list. The silver 
tand the unsettlement to Far East- 
dusiness is blamed, along with the 
cal unsettlement caused by Japan- 
pressure in the north. 
Why Germany Dropped 
fman purchases dactiacd almost as 
as Chinese, but this is due to the 
ate German policy of shifting 
tases to countries which will bal- 
them with orders for German 
‘S The Dominican Republic, Den- 
K and France are other markets in 
our business declined. 
‘ashington is able to compute each 
S share in our total foreign trade 
after a mass of material has been 
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(anadiat 
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assembled and analyzed. Because Soviet 
orders are placed through a central pur 
chasing agency in this country—the 
Amtorg Trading Corp.—and because 
officials in the New York office of the 
Amtorg check orders placed rather than 
shipments made, their records give a 
preliminary analysis of the states which 
are getting the lion's share of the export 
new business. 

For the first 9 months of this year, 
the Soviets bought about $33 millions 
worth of American products. More 
than 700 American firms are sharing 
this Soviet business, nearly half of 
which was placed between July and 
September. 
est volume of business, with New York 
and Ohio vying for second place. Mich- 
igan and Illinois are running neck and 
neck for third. Important orders were 
also placed in Connecticut, Massachu- 
setts, and Vermont. 

Russia Comes Back 

In the rush to complete Russia's vast 
industrial program outlined in the sec- 
ond Five-Year Plan, the Soviets have 
suddenly revived their interest in 
American machinery. Nearly $12 mil- 
lions of this year's orders were for 
machine tools, forging and foundry 
equipment, and dies. The rest of the 
orders were for metallurgical equip- 
ment, car wheels and axles, tinplate and 
sheet steel, ferro-alloys, and oil seSning 
equipment. 

Largest single order went to the 
United Engineering & Foundry Co., of 
Pittsburgh, for electrically-driven steel 
rolling mill equipment costing $34 mil- 
lions. Second big order was for $1} 
millions of oil refining equipment, and 
went to Alco Products, a subsidiary of 
the American Locomotive Co. 

Pennsylvania orders were scattered 
principally in 4 towns: Pittsburgh, Phil- 
adelphia, Washington, and Waynesboro. 
Orders for machine tools, oil refining 
and electrical equipment in New York 
state will be filled largely in Rochester, 
Niagara Falls, and Dunkirk. Cleveland, 
Cincinnati, Toledo, and Tiffin carried 
away the bulk of the Ohio business. 
Practically all Michigan orders will be 
filled in Detroit. Connecticut business is 
scattered through Hartford, Bridgeport, 
Waterbury, and Ansonia. Worcester, 
Cambridge, and Springfield are filling 
Soviet orders in Massachusetts. Rock- 
ford is doing most of the Illinois busi- 
ness, which is largely machine tools. 

In spite of their credit record, and 
in spite of increasing shipments of gold 
concentrates and low grade ores to this 
country for final refining, the Soviets 





Pennsylvania got the larg- | 


Practical Sympathy 


There is no greater cris 
for any family than that 
which comes when its chief 
provider dies. 


GROUP 
INSURANCE 


enabies the man for 


worked to na ste <« 


wnom ne 

ympathy in 

an ideal yet practical way 
To Employers: 


May we show you a plan? 


THE PRUDENTIAL 
INSURANCE COMPANY 
OF AMERICA 


EDWARD D. DUFFIELD, President 
HOME OFFICE: NEWARK, N. J 
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You Want INCREASED 


SALES to California’s Industrials? 
For over (5 years thie man has successfully sold to 
key buyers in California's broad industrial market 
Has personal entree te engineering, maintenance and 
purchasing departments of mayor olf §=6companies 
utilities, railroads, steamshi companies and indus 
trials. Present conditions will permit him to increase 
sales for one or two reliable manufacturers of first 
quality products. Can you wse his successful ex 
perience to mutual advantage? 


RA-222, Business Week, S83 Mission St., San Francisco 
_—_—XKXKXKXnK_—SXSX—SK—_O 
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You'll get a 
bigger KICK 


LOU LITTLE’ 
Spectators Guide Book 


$22 /llus. Whittlesey House 





Bank of the Manhattan Company Vault Room, New York. 


“How’s business, Ed?” 


“Here's how. Going up just the same 
Week Index that we keep watching « 





























to secure satisfactory 


en unab 
here so are buying most of the 
‘equi nment for cash in order to 

nigh ynter est _ 

bogey * which continues to lift its 
im all foreign trade meetings is 


ese in Latin American 
While the Japanese are con- 
ing 2 lot of sales effort in Central 
Sout America, there is small evi- 
& that they are making much head- 
Latin American nations, almost 
one a are refusing to accept 
food of Japanese goods unless 
in return ‘will take their raw ma- 
‘offee, sugaf, oil, wool, and 
The Japanese drink very little 
Sugar comes in from southern 
ws nearer home. Some petroleum 
heen purchased from Ecuador and 


threat 


aqwhile, Australia continues to be 
y's. most profitable market for the 
bee of wool, and cotton continues 


bought in the United States and 
















mgh Japan's share in the total 
ss of any Latin American country 
small, it is increasing in a few 
Argentina has turned out to be 
gest market. Imports of Japan- 
mads were a bare 2% of the coun- 
total in and 1934, but for 
Get part of this year they have 
sd to more than 4%. In spite of 
, Britain still supplied 22% 
hited States 15%, and Germany 


of the imports 


1933 


© Corp.; 
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CURRENTS ON AIR WAVES—To broadcast weather maps to ships at sea, 
put facsimile reception by radio to its first practical test. 
ball, United States Weather Bureau; H. M. Martin and I. F. 
and S. Serebreny, New York University 
*vice and the clear, detailed map which it produces. 


On to Florida | 


Promise of old-time travel to 
Florida puts more trains on run 


from Chicago. 


RAILROAD travel between Chicago and 
Florida is to be speeded up this winter 


and new trains are to be added: im 
proved conditions in the South and 
prospects of a 10% to 20% pickup it 


passenger travel are responsible for the 
carriers’ moves. 

After being compelled to run the sea 
sonal de luxe “Floridan” for 3 years on 
a thrice-a-week schedule—it was on a 
daily run for 10 years before the trough 
of the depression—its operators are go 
ing back to a daily schedule early in 
January, with a running time “faster 
than any heretofore in effect.” 

“The Floridan” is operated by Illi 
nois Central in through service with the 
Central of Georgia, the Atlantic Coast 
Line, and the Florida East Coast. The 
increased service based on figures 
which show volume of passengers han 
dled on Florida trains last wintér ex 
ceeded that in the winter of 1931, last 
previous season the crack train was on 
a daily schedule 

Chicago & Eastern Illinois for sim 
ilar reasons is adding a new “Dixie 
land” train to its Dixie Flyer fleet, cut- 
ting about five hours from previous 
seasonal schedules between Chicago and 
Florida points. As a result, there will 
be only one night spent in the train 
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FOR 1936 

For mfrs., bankers, exporters 
prepar @ wow tor big 1936 prof 
sts am foreign markets Covers 
sales expectanci¢s, pay f 
damentals, technique of oxy 
ing, sales abroad, et Onaly 
$2.50. At your bookstore 
order direct trom J. B. Ly 
pincott Co., Washingt 
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WHATS AHEAD 
por These Stocks? 


Sears, Roebuck Pacific G. & E 


Gen. Motors Penn. R. R. 
Mont. Ward Am. Smelt. 
Phelps Dodge Columbia Gas 
Briggs Mig. Allis-Chalmers 
Burroughs Bendix 

Comm. Credit Paramoun'’ 
Current UNITED OPINION BE 
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Send for Bulletin B. W. 4, FREE! 
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210 Newbury St Boston, Mass 
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MADE BY THE MAKERS OF 


Drinkless 
L@-% 4’ 'fele) 2) i = 


PROVED THE BEST SMOKING PIPE IN THE WORLD 





KAUFMANN BROS. & BONDY, INC., NEW YORK, H. Y. 








Graphie Chart 
of E. & M. J. 
Metal Prices 


Published by 
ENGINEERING & MINING JOURNAI 
The standard authority 


Copper, Lead, Zinc, Tin, Silver 





Price Curves since 18097 
Monthly prices since 1970 
Daily prices for 1934 
World Production for past 50 years 
Weorld Production by Countries fer past 


5S years 
Price $1.00 
Order this authoritative chart nou 
ENGINEERING & MINING JOURNAL 


330 West 42nd Street 
New York, N. Y¥. 
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ADVERTISING CAN DO THE... . va 
NA 0 
b: 
SALES WORK 
C P! 
Fou 
¥ costs about Ic. to 
send your printed sales. 
man to a prospect through 
the McGraw-Hill publica. 7 
tions. He'll get in, to 
He'll see the men who influence buying—even those who “don’t se 
salesmen.” He'll do the missionary work and create the desire to buy 
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He'll smooth the way for your flesh-and-blood salesmen to put their 






valuable time to the all-important job of closing the sale. Are you using 






valuable man-power to do penny-a-call sales work? Doing this work 






and doing it effectively, is the proper function of advertising. 









McGRAW-HILL PUBLICATIONS 


McGraw-Hill Publishing Company, Inc., 330 West 42nd Street, New York, N. ¥ 
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Business Abroad 


(hina nationalized silver this week, and attempted to put 


the currency on a “‘managed” basis. French franes are 
4in under pressure. London and Rome are likely to 
ne to terms after Britain’s Nov. 14 elections. 


lized silver this week, and moved to put her curren 


it the world expects something even more significant 


recd in aavance to 


t the only co- 


Ul 


that Britain knew what was coming and had ag 

p. Washington may have known of the deal, | 
ected from the United States is a continuation of the present silver 
roximately current levels, and no further devaluation « 
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rn 


at ap} 





n avowedly was caught unawares. to cooperate. Americans 1 
, the Japanese probably foresaw These combined efforts 
but are unlikely to oppose it, 


VU 


SI uggiin 
st certainly they have some sort 
with the British to confine 


expansionist ambitions (at least 
¢ present) to North China 

Four Government Measures 

tt t to reorganize Chinese fi- 


uCal 


left to buy 
silver in the Yat, or & 

family uw 
immediately, 90s 
Iders must ™©¢ 

he » thet 
tock rov- 
romised Chit 

Id was ec nscripted in P / 

In pay COTE Cc 


holders 


Minister issued 4 


oA 


connri 


notes issued by the Brit 
KS Of silver. 
government 


ntain the pr 
‘ the Chinese dol- 
ently around 30¢). 
No Market Reaction 
markets failed to react to the 
i that there was prob- 
ping of ula 


+1 r 
gv live by spec 


i 
expected and that Wash 
nued to buy whatever was 
he open market at the price 
silver program. 
tacular drain on the Chi- 
rted about a month ago 
riod, it declined in valt 
larkets nearly 20%. One 
ng this decline is to stop 
lver (which is the backing 
money) from the country. 
i there are varying views of the 
effectiveness of this move by 
e Finance Minister. China 
uusly weak hold on its busi- 
finances The bulk of the 
i en rade i handled 
nghai, and foreign banks 
carried on much of the 
British banks have promised 
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Underwood & Underwood 


NEVER SAY STUMPED—A new way to get around an old problem is demon- 


strated at the autumn fair in Leipzig. 
with this semi-circular saw, which is operated by means of a hand lever. 


Stumps may be cut off close to the ground 
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Vv to go ithnou in major sup- 
plies so long as the ge nations con- 
trolling raw material refuse to coop- 

ite « a ( T | emba 
Pa ' wet tere t 9 devel 1D 
ments in the new trade with Ital 
hy mpl . ' ] ; narticalar 
( iu i c orig it wl pret CUid 
nterest to Europ During the first 6 
months of t vear, Italy imported 


nearly 1 million tons of coal more than 
in the same period of 1934. 
the leading supplier, but B 
a little ke P 

increased shipments almost 50°%, and 
7 | ] th .- 


Germat 
ritish 
oland 


r coa sales 









’ 
France 
Threatened swing to the Left weak- 
ens the frane, boosts demand for 
foreign securities. Film import 
quotas are postponed. 
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mt in France, the weakness of the 
bond irket, and the increasing dis- 
count on torward trancs indicating a 
renewal of monetary misgivings are all 


internal political situation in 





he. pre t gover R theoreti- 
va coalit no ne party or ey 
2 partic being \ iw to take the 
hich is bound to tall 1 any ) 
nent during a pe d ot ul ( 
tion and critical toreign devel el 
Backbone otf Laval’ ul t t! 





Radical-Socialist parts whicl 1 ) 


1 g1 
brance the Fascist ) illed tl 
Croix de Feu) and t ( 1 Fron 
(| t Populaire) ly Fascists at 
extremely nation tic, re naturally 
p Italian and « letely antagonistic 
to the Common Front, which ts a recent 
coalition of Socialist ind Communists 
Opposed to Fascists 

The Radical-Socialists held their party 
convention a week ago and, after much 
argument, reelected | tard) = Herriot 
¢ Irman ind agreed to upport th 
Laval ¢ ! t, but hetore they 
“recor 1 t t Fas- 
cist g ups be lissolve at leas 
curbed, that the middl ind lower 
cla be spared me of th rous 
taxes demanded by the gover nt in 
its efforts to balance the budget, and that 


} } } | 


France stand behind Leagu 
What the well informed Frenchman 


34 








realizes, however, is that the conven- 
tion really was not in accord and that 
the party members in the cabinet are 
likely to forget their duty to the Leftist 


members and fail to force some of the 


10re socialistic reforms demanded. If 
1is happens, the Laval government al- 
is happens, the Laval government a 

urely cannot stand for more than 
2 or 3 months after parliament reas- 
the beginning of the vear 


government 





If ippens, the next 
Imost certainly will be more radical, 


though it is not likely to be a purels 
fommor rnment, for no 
party wants to responsibility 
last few months 


1 


this feeling which 


has been behind the weakness of the 
franc t week, and the demand for 
i on uritie France is probably 

r another test of the gold standard 
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es re I 
to parliament as soon as it reasseml 
will be most seriously 
passed. 
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Great Britain 


Tories offer financial guaranty for 
$650-million publie works pro- 
gram as election bait. Britain may 
end government-controlled broad- 
pasting next year. 





Lonpon (Cable)—In spite of the tact 
, : ; 
that t Baldwin government almost 
iinly will win in the Nov. 14 election, 
y issu l he elves I 1dadl ma 
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building of new lo 


Unemp!l V- 
ment declined another 42,000 in October. 
September retail business was up 8.1% 


ptimistic 


and sales for the first 9 months were 
5.3°% ahead of last year. Shipping 1s 


and textiles have improved. 
Only serious black spot is the labor situ- 


al mines. 


more active, 
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bility private interests will take it over. 
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ywoRE LIGHT, MORE AIR—East and West, architecture yields no ground floor, which facilitates deliveries, parking, and traflix 


he functional trend. The new office building for the People’s — generally. Tokyo's newe-t structure features a novel 
yissariat of Light Industries in Moscow (right) actually ha- irrangement to eliminate dark corners 
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Soviet Union Sacicn samen 
‘imulated by higher prices and 
the chance to own small properties 


‘ 
ygain, peasants quickly fulfill cot- Canada 
ion deliveries to government. New Prime Minister visits Roose- 
ble)—Private ownership, Veltto plan “big push” on recipro- 
etty severely limited, 1s eal trade agreement. Reform 
greater inecent ‘0 10- Jegislation will be tested by the 


mr Supreme Court before Noy, 27. 
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lit tinancial trade went to politics this 


ccu- 


SIX 


projects, the trend appeared to be away 
from money-spending 

The net result was not one of real 
temperance, however, since works proj- 
ects turned down by voters will in most 
cases be replaced with direct relief. But 
it was nevertheless interesting to see the 
electorate putting its foot down on sug- 


financial 
automobile 
mat 
large 


his 


par- 


an experi 
and since 


been 
products enough 


without hav- 
changes 


tandpoint both of industry profits and 
consumer buying activity 

The sudden abandonment of the silvet 
tandard in China had important reper- 
cussions in diplomatic as well as mone 
tary circles. Representatives of major 
nations immediately viewed the Chinese 
action as an export problem. Japan dis- 
played suspicions that the action was 
manipulated, probably by Britain with 
the knowledge of the United State 

Of primary current importance is the 
market for silver, which remained 
steady. To put over its nationalization, 


Money and the Markets 


Trend away from easy-money spending is shown in elec- 
tions, cheering finance. Large attendance 
Show is good omen. China’s managed currency depends 
on U.S. Treasury’s purchases of silver. 


at Automobile 


China needs a market for silver that 
will take extremely large sales, which 
means the United States Treasury, the 
original cause of all the trouble. Prob 
ibly the Treasury will be willing 

Gold, as well as silver, put in a bid 
for attention. In foreign exchange mat 
kets the French france met unusual weak 
ness in future contracts, suggesting that 


French 
con- 


renewed misgivings over the 
monetary picture were arising, a 
dition that has been overshadowed until 
recently by the domination of African 
war news. 
Meanwhile there 
gold movement from 


ation of the 
and exce 
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abroad, 


bank reserves here are still rising while 
monetary experts continue to discuss 
possible methods of controlling them. 
Che modest advances in call- and short 
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period of 
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still hold. 


time money, 
banks in disgust 


unprofitable rates, 


Bull Pasture 


Stocks rise on good volume, and 
bonds also advance, even the low- 
yielding municipals. Election re- 
sults give encouragement. 


FINANCIAL markets executed some lively 
capers in the bull pasture, with the stock 
market out in front on every maneuver. 
Che manner in which volume expanded 
as the stock average rushed into new 
high ground for the year and for the 
movement was heart-warming. 

The market was especially tickled 
with the glints of conservatism that it 
detected in the elections, although what- 
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Nheat outlook hurt by Cenadian 
loubt; cotton has a little boom 
ut foreign output is up; cold 
pell may solve potato problem. 

wheat 
of strength this week, 
lian situation, which a 


gc promised to influence 
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mmoditv markets, 


‘yt 


re, has taken a depressing 
mply not selling the wheat, 
1 is simply not buying at 
last year’s rate. Thus, even 
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though there is some hope trom the new 
Canadian ge 


appointed a cabinet conunittee to 


already 

upet 
vise the national grain board established 
by the last 
change the 
get rid ot 
at the same 


»vernment, which ha 


ition and ma 
elling | ufhiciently t 
most of the surplus, there 
time a great deal of doul 
that Canadian prices can produce the 
advance that appr ired logical thre 
months ago 
And it 
the world, 
us, Which would be depressing here It 
is this possibility that has been hurting 
our prices since the first of October 
Foreign Cotton Output Up 
Although cotton is in the midst of a 
mild export boom, there is a forbidding 
trend to world figures that continues to 
long-term view. Foreign coun- 
tries, which last year had a record cotton 
production, are this year again show 


increases. Current estimates are 
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potato division, still claiming to be pen- 
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the national allotment, which 
would indicate a total produc tion of 350 
millions compared with 366 million 
last vear 
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NOW — 
Donald’s HANDBOOK OF 
BUSINESS 
ADMINISTRATION 
—plus a specially prepared 
STUDY GUIDE 


—offered on easy terms of payment 


ERE is an idea and an offer that 
should interest every man who is 
determined to do something during the 
coming year to improve his ability as a 
business executive With the Handbook 
of Business Administration, we will in- 


clude, free, a comprehensive study outline 


which shows the reader how to study the 
book to the best possible advantage and 
how to apply what he learns to the par- 


ticular job that he may be doing. In other 
in effect, a complete 
administra- 


words, we are giving, 


home-study course in business 


tion, but without any of the frills or the 
expense inevitably attached to the usual 
course written for home use. 


Donald’s HANDBOOK 


an encyclopedia of modern 
business policies and methods 
Donald's Handbook 
functions, principle s, policies, 
methods in all departments of 
led by men who want to direct as well 


knowledge of 
problems and 
business 


gives 


ne 

as do rains you to plan, supervise and 

control. Prepared by practical authorities 
i . 

in all fields. Based on methods in actual 

use by leading concerns. Covers same 

ground as college courses. Gives the meat 


ordinary textbooks, in crisp 


ook style. 


of several 
practical, hand 


’ ° ’ 
Free—STUDY GUIDE 
Io help vou get the most out of the Hand 
book, we give vou Study Guide, written by 
the editors of the Handbook, especially to 
vo with it. Guide lays out complete course 
Handbook how to read 
to apply it to your job—how to 
divisions whole field of 
business management- train vour- 
self in business facts that most surely 


to advancement 


10 days’ Examination 
Easy Terms 


Donald's Handbook of Administration, 
1752 pages, itext, exible, $7.00, 
Study Outline free with the Handbook. 


based on Shows 
it how 
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how to 


lead 
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Vay only $1.00 in 10 days and $2.00 
monthly for 3 months, or return the 
course, Send this coupon. 
-- . =; 
. a 7 
§ MeGraw-Hill Book Co.., Ine : 
s 350 West 42d St.. New York : 
s Send Dor l's HANDROOK OF RUSINESS ADMIN- § 
$ ISTRATION and STUDY GUIDE !f 10 days’ ex- § 
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sf cents postage, in 10 4 and $2.00 per month § 
$ for montt r return Handbook and Study Guide § 
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South Badgered 


Wisconsin carries oleo-butter war 
to Washington with call for fed- 
eral tax on South’s product. 


THE South hasn't scared Wisconsin a 
bit. Badger State farmers demonstrated 
that last week when the state Council of 
Agriculture passed militant resolutions 
at the annual convention at Marshfield 
asking Congress to impose a tax of S¢ 
er Ib. on all oleomargarine made and 





sold in this country. 

The Cotton South-Wisconsin feud 
started this when Wisconsin 
slapped an additional levy on an already 
high state olco tax. Southern states were 
|indignant over this crack at a product 
|that is largely made of cottonseed oil, 
| and a move to boycott Wisconsin dairy 
products developed 
| Wisconsin first replied with statistics 
showing that the Northern state buys 
millions of products 
against a puny $8 millions of cottonseed 
oil sold by the entire South to the oleo 
industry. Now she is replying again by 
announcing that she will heartily urge 
additional federal taxes on oleo, falling 
in line with the National Cooperative 
Milk Producers Association, which sug- 
gested the idea at the last session of 
( ongress 

The basic trouble is that Wisconsin 
produces milk and the South grows cot- 
ton, and products of either can be 
| spread on bread 


| 
| summer 


$24 cottonseed 


Mortgage Move 

|New York Insurance Department 
‘attacks sale of mortgage certifi- 
cates with repurchase agreement. 


COLLAPSE of nearly $3,000 millions in 


guaranteed mortgages and mortgage 
certificates created one of the major 
tragedies of the depression (BU 

Jan5’35). Most were issued in New 
York. Resentment of small holders be 
lcame so ferocious that the state took 


over the issues and last year passed a 
prohibiting the guaranteeing 
new mortgages until July 1, 1936 
Now the New York Insurance De 
partment declares that a way has been 
found to get around the act. The In 
vestors’ Syndicate Title & Guaranty Co 
is selling on the instalment plan cer 
tificates of interest in group mortgages 
| These are not guaranteed but the com 
pany agrees to repurchase. Such an 
agreement, says the Insurance Depart- 
ment, “accomplishes substantially” the 
same result as a guarantee and therefore 
is forbidden. 
| The argument was placed before the 
state attorney-general, who ruled that 
| the plan was legal Last week the 
| Insurance Department sought a reversal 
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Editorially Speaking— 


round. Generally, at this sugges- and hunting trips 






in Texas some congress- tion, you're likely to paw your chin and 


that Harry Hopkins told decide to wait awhile. But now the 
surgeon can make a small incision and 


ittee, “The government 
farmer a mare mule so insert a thin, hollow metal rod, about 

tribe may be increased.”” a foot long, with a tiny light on the 
and politics is politics, lower end and an eyepiece on the upper 
lential election approaches Then, like an oculist with an ophthal- 
to be a full production moscope, the surgeon can look within 
barbed anecdotes—remem- and do his exploring at a safe distance 
they pulled on Al Smith Perhaps the new instrument needs a lot 
Harry Hopkins was born of improving before it’s thoroughly 
and graduated from practical. In the long run it will prob- 


in central Iowa, a re- ably save many lives 


the facts of life are pretty 
lerstood, and there’s a ONE of the few innovations in railroad 


on our staff who swears passenger excursion business during 
never sent forth a son recent years has been the mystery train WESTINGHOUSE AUILDING 
rofound and comprehensive You buy a ticket at a low rate, spend a 
of the mule in all its couple of hours on a train wondering REDUCES HEATING 057 
luding the obstetrical, where you're | 
Il men, he adds, can even you're unloaded in some attractive rural — 
bout a hinny region, with liberty to wander around Webster Moderator System Gives 
we draw the line. We just for a few hours before taking the train #! 
it Few people anywhere back to your starting place The story | Complete Satisfaction, Saves 
very few—can tell you all is told of a provincial Englishman who} $1,161 in First Year 
ny went to London to enjoy one of these | - 
excursions. He got on a mystery train} REDUCTION EXCEEDS ESTIMATE 


there and it took him back to his own rs 


~ > . | Philadelphia—The Westinghouse Elec- 
ra ‘czar’ in General John- Now the Boston & Maine Railroad | tric & Manufacturing Company saved 
more than $1,100 during the 1934-35 heat 


1. no ’” } me | th ¢ 
dressing em 1as come out with another innovation) 4 . 
; he bik 1-hike Y ; , ing season by using the Webster Moder 
the bike-and-hike train. 1OU Can [akc] gator System to control steam distribution 
in their large Philadelphia building 
lawless and dangerous use without charge, or you can get one from The average annual heating cost before 
. 7 . ‘ modernization, including cost of fuel, la- 


by some public officials. The the stock in the baggage car. TI 





Westinghouse Building, Philade!p! 


Yc 


veaded for, and then 


industry, which makes its 
ressing people up, is reported town 


specialty 1S 


your own bicycle, which will be checked | 


. : mere S no} bor and maintenance of equipment, wa 
f a state sends forth the mi- mystery about the destination— it's an-| $7,360. During the past season, the tota 


P : : ' | cost was $6,198.38, representing a cas! 
ze contro > state *h- nounced in advance. Always it's a lovely | COSt Was $6,198.38, ga c 
a = of he tate high m ced ina ince. Al ays sa r I saving of $1,161.62. 
, In disregard of court pro- region, very pleasant for cycht Atter| The modernization program was under 
[he police commissioner of a a few hours on your bike you get back! taken on the basis of an anticipated heat 
» , . . rn. > ~ts , +¢ arr ] 
ty proclaims that he will “pro- to the train and right willingly relex | 1g cost reduction of only $693, annually 
i Commenting on this additional saving 


detective who brings in any on the cushions and the first year’s service with the Web- 
s¢ big-shot racketeers and musses oe ~y H. Jones, of 
, Tr , , festinghou: 20., Said: 
THE chain-gang system, says the Amert- me hemeans or a : 
. : ; It is very gratifying to me to find that 


racketeer is a big shot not ican Prison Association, is “utterly in- our steam costs under the new arranges: 
ment are lower than anticipated. I am 


the rackets but in politics and consistent with dictates of humanity.’ +. 
i ee i » , » To ore — »% <. convinced that we made no mistake. We 
e department. He couldn’t be To prevent crime what is needed is not feel that most of the credit for the suc- 
t without police cooperation. barbarously severe punishment but cer-| cess was due to the efficient operation of 
their own skins, the police may tain punishment; and convicts on their} = ‘ore agg 
. ; a = Jease shoul . oie a f; - ne ebster Moderator System has 
es turn on him and even “muss release should be given a fair chance to} provided complete satisfaction and, ac- 
me of his men Nothing 's go straight, as many ol them do A} cording to Mr. Jones, should show an 
hereby savage, degrading system like the chain| imereasing economy as the maintenance 
ete ‘ ‘ ~ To department becomes more familiar with 
lawlessness, at its best, is only gang is not only an affront to humanity} jts operation. 
bstitute for brainy police work. but a crudely ineffective means of pre- In the Westinghouse Building, three 
i free hand to “muss up” racket- venting crime floors are devoted to office space, three 
oo. ; ‘ floors to service space and the remainder 
cemen are pretty apt to try of the building is used for storage. To 
business on honest citizens 
vublic ““mussing up’’ order serves 


LONG names are a problem for the copy- | prevent steam from passing into radia~ 
a general spirit of violence in 


10t 


ec ‘ a eas! tors in the storage section, where heat 
readers, the men who write newspaper] is not required, solid plates were placed 
headlines. ROOSEVELT was soon ab-| in the radiators. Installed direct radia- 
breviated to F.D.R.. HAUPTMANN to| “0m now in use totals 26,300 square feet. 
; The installation was made by Bowers 
) Vv t . > > = 

BRUNO, and now the ETHIOPIAN has] prothers Co., Philadelphia heating con- 


munity 


of abdominal periscope was been restored to his antique name, | tractors. 
trated at the recent meeting of ETHIOP. Give the copyreaders a little : ; 
oe s ; : ‘ If you are interested in (1) im 
erican College of Surgeons, in more time and they may cheerfully cut proved heating service and (2) lower 
ncisco. When there’s something the name down to ETH heating cost in your building, address 
g inside you and the doctors don’t ) ne Bt A 
what tt is, they're prone to advise THAT Confederate veteran who recently Br*re'** © principal . Cities — Estab, 1898 
loratory operati ic -ans -ame a father at 94 is probably look . = 
tory operation, which means became a father at S$ pre os Sen he Weber Ted: cc Ge 
g commission to go inside and ing forward to taking his son on fishing Heating and Ventilating Exposition, 
Chicago, January 27 to 31, 1936 
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Measures Against Inflation 


Rejecting the specious magic of easy 
money, leaders of business opinion 
are now seriously discussing the 
necessity of averting an inflationary 
credit boom and a joyriding stock 
market. 

In a speech before the Investment 
Bankers Association of America, Dr. 
Benjamin M, Anderson, Jr., econo- 
mist of the Chase National Bank, 
has urged much the same course 
that was outlined in an article in 
our Oct. 19 issue. The Reserve Board, 
we said, “could increase the reserves 
required of member banks against 
deposits up to twice their present 
amount, which would cut in half the 
expansion possibilities in bank credit. 
Ic could require the Federal Reserve 
banks to dump their $2.5 billions of 
investments acquired in open-market 
operations, a process that would mop 
up all the excess reserves non-member 
banks now have on deposit at the 
Reserve.” 

Dr. Anderson that the 
Reserve Board require the member 
banks to increase their reserves, at 
first by 33\©;, and ultimately, per- 
haps, by 1006,. This would greatly 
reduce the amount of the member 
banks’ funds available for loans. So 
would his second proposal—that the 
Reserve Banks let their holdings of 
government securities, mainly short- 
term paper, run out at the maturity 
The issues of these 
curities would be bought by 
member banks with much of 
idle money. 

The effect would be to eliminate 
the $2 billions of excess reserves pile d 
up by the member banks since early 
last year. The total excess has lately 
attained the $3-billion mark. 

This vast reservoir of money is an 
incentive to rash speculation. And 
it has not money rates; these 
were Casy before. T he Reserv Cc Board 
has been applying an casy money 
policy since December of 1929. It 
forced rates down to absurdly low 
figures by the middle of 1933. Since 
then the excess reserves ot the mem- 
ber banks have grown some $2! bil- 
lions, without causing an important 
reduction in any rates except those of 
government bonds. 

A big drop in the swollen reserves 
would raise rates. But there would 
be no harm in that. For a rate of 
if on commercial paper cannot in- 


proposes 


se- 
the 
their 


dates. new 


cased 


duce business to borrow when it can 
see no profitable way to use the 
money. A 3€% rate should be low 
enough for any commercial borrower. 

Nor would government paper sink 
too far in price, nor its interest rates 
rise too high, if the Reserve Banks 
gradually unloaded their hoard. For 
anything that soothes the general 
fear of inflation will whet the in- 
vestor’s appetite for bonds, both 
private and public. 

If, on the other hand, the Reserve 
Banks procrastinate until headstrong 
inflation is in full course, and then 
unloading their government 


begin 
may be too late to avert 


paper, it 
disaster. 

With a Presidential election com- 
ing on, the Administration appears to 
welcome the immediate’ stimulus of 
inflation. Seemingly the re- 
sponsible officials in Washington 
hope to act after the election. But 
the year’s delay might prove just 
enough to give an inflationary credit 
boom the start it needs to rock the 
country. Business should every 
means in its power to prevent a repe- 
tition of the fatal course that the 
Federal Reserve Board began pursu- 
ing before the election of 1928. 


credit 


use 


Keeping Out Of 
A European War 


“I wish they were in it—I hope that 
before long they will be in it,” says 
Prime Minister Baldwin, beckoning 
the United States into the League of 
Nations. But Mr. Baldwin surely 
knows that the American people are 
overwhelmingly averse to joining the 
League. 

Ic is no use debating what the 
League might have become if we had 
joined at the start, as President Wil- 
son wanted us to As it now 
stands, the League merely the 
agency of its leading members, used 
for carrying out their strictly national 


do. 
is 


policies. As a membe: 
we would simply bec 
the balance-of-power 
working-out of new mil 
Britain needs a strong 
larly because she has not 
such assurance of sec 
strengthen French d 
make impossible the 
Fascism in France lf 
come to power, they n 
selves with Mussolini an 
the triple Fascist allia 
against Britain, bombard 
the world’s Sreatest ar 
would have American 
the event of such a disa: 
exceedingly doubtful  , 
would get American mili: 
Our people do not wa 
in the next great Europs 


intolerable Strikes 
On Relief Projects 


Two adjacent headlines . 
page of a newspaper rec 
basic significance to their s 
ter by their very juxtaposit 
read: 

“WPA Job Program | 
Million; Relief Costs Ris 
Has Only 10 Days to Rede 
to Reach his 3,500,000 Goa! 

The other was: 

“State WPA Strike by 
Looms Skilled Workers 
That Prevailing Wage Be Paix 
Projects Under Way.” 

The basic idea of federal employ- 
ment effort was that Mr. Ickes PWA 
should finance and direct self-support- 
ing or permanent public 
ments of the sort that would event 
ally be constructed by some govern- 
mental agency. Mr. Hopkins’ WPA, 
on the other hand, was to engage in 
projects which might not be funda- 
mentally economic but would provide 
relicf employment in an emergency. 
The one was a sound public invest- 
ment on which union or prevailing 
wages were to be paid. The othe: 
was relief or charity, nothing more 

It is scarcely comprehensible that 
organized labor would permit a strike 
against relief work that provides a 
livelihood for its indigent members 
or that government relief agencies 
would tolerate one. But these 
strange times! 
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